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TO MODIFY NEWYORK | pene HOW INCOME TAX 
DWELLING scHeDuLE ysis. THE HOM AFFECTS AGENTS 
Chimney Charge Required Under New INSURANCE COMPANY Conditions Peculiar to Busines Require 


Form Admittedly T | 
y Too / Special Rulings by Internal Revenue 


Severe. we ABE 
ZZ Department. 
MAY MAKE OTHER CORRECTIONS. | CHANGE RULE ON ANNUITY TAX 


Net Effect of New Rulings Will Likel ‘ + ‘ ’ ’ — 
be General Rate Reduction | ite, Lightning, Windstorm, Automobile, Commissioner Had Exempted such Pay. 








ments—lInteresting Correspondence 


on Residences. | Parcel Post, Tourists’ Baggage, Marine, With Two Companies. 


Following the widespread protest ny Sprinkler Leakage, and Registered Life insurance field men are mak‘ng 


the part of local agents and associated : E . 
inquiries concerning the application of 


bodies throughout New York against | 
cs - m arog Mail Insurance the income tax and the meihod of meet- 


the application of the revised dwelling : e , ‘ 

z > >( ire - Ss 0 he ew aw 

house schedule promulgated by the Un-| : : L ¥ ; ans verges oiiear ico — i Roc 

derwriters Association of New York; 8@" Avoids controversies and disagreements if practicable; if rot, | Tere ame numerous points that are 

“ t re ; Py ; ‘ ‘ ; : : ~} irely cleg é rulings on sucl 

State, members of the Dwelling House | pacifies or reconciles if possible; rectifies if justifiable, end not entirely clear and ruling I ichi 

Schedule Committee met a number of 

company executives in this city on)! 

Thursday last, and reviewed the situa- | - 
tion at length. 

It was decided at the conference to W H by the end of this week. Such agencies 
recommend the elimination of the | ELBRI DGE G. SNO . President as are incorporated will make their 
eatmey charge,” save when the chim- | returns on the blanks provided for cor- 
ney was supported from other than liv- . . ein pe reo. 
ing rooms. As this modification affects porations as heretofore. This is the old 
a large percentage of the class, it is excise tax form with the exception 
anticipated that the action, once taken | that there is no exemption up to $5,- 

000 as under the old law and dividends 


. . : : s | 
by the Association, will disarm in large | 
received from other corporations are 


measure the opposition directed agains‘ e e 
the schedule. Nort h British Entered United States also included in the tax. 
As there are not a large number, 


Key Rating. 

Some criticism having been directed comparatively of incorporated agencies, 
at the schedule because of the fire de- the chief interest attaches to the 
partment ratings, it has been explained and Mer til application of the law to individual 
that these will be altered whenever such | Can 1 = agencies and firms. In the case of a 
action seems warranted after inspection. |co-partnership, the individuals compos- 
Under the schedule over six hundred ling it make their returns separately 

lon the regular Form 1049 provided by 


key ratings are given; but one hundred i 

of these were the result of recent in | Established 1809 nsurance Co. the Internal Revenue Department. It 
eee: the ee at the roe of should be noted that the law requires 
the Association being too small to per- that there be included in the state 
mit of more extended work up to the ment of income, the profits of the 
time of the schedule’s promulgation. eae = ——| partners in the firm whether they are 


Explains to Albanians. apportioned and distributed or not. 
The Commissioner of Internal Revenue 


While en-route home to Syracuse from | Sjnce | iti : leat 
New York city, Secretary R. G. Potter Since 1860, when the Nerth British & Mercantile ae Ge oe pe aye Mie mr AN ogg Rm a 
of the State Association stopped off at $ . P " power to require such a statement o 
ads chk catia 6 te tants States, 1,833 Fire Insurance Companies have failed or retired undistributed profits. 
there the application of the new schedule What is Required. 
and the reasons that impelled its an the onion et elteslel 
issuance. Patel Bee Oe ees epresenta- 

‘ : tives, the Company W‘inholds the tax 
Attitude of Companies. at the source where the salary >x- 

Managing underwriters have been ceeds the sum exempted. It will pol 
advised of the modifications recom- remembered that the return portion of 
mended by the conference committee, : the premium is exempt as provided for 
and have been asked to support the : in the law itself 
Underwriters Association of New York *  tisas . sea tees 
State in enforcing the provisions of the Liability rae. 2 Accident Pg AB we ayy Department 
schedule. It has been pointed out that - missions must be om "4 al com- 
the work was undertaken upon the de- : : 5 , ‘ = a p ‘luded in income, 
mand of the State Insurance Depart- Fidelity and hp = Disability se anen Gane to be decided whether 
ment for rate uniformity throughout the AN Sy / of the renewals withheld > th — 
Commonwealth, and that through no BSUAIY or imo (Ries . 8 withheld by the Com 
other medium could the order be com- Surety Bonds : Yes Plate Glass pany for indebtedness. 
piled with so effectively. 7 General Counsel James H. McIntosh 

It is regarded that the general result A b 1 Liab ; d rod the New York Life has sent to the 
of the schedule application will be a utomobile Liability and Pr Gompany’s representatives the follow- 

y operty Damage ing letter explaining the application of 


slight average reduction from present ’ 
tariffs. Workmen’s Compensation the law: 


: “So many agency directors, ag 3 

] J rs, agents an 
Industrial Insurance employes of the Company have orbade 
the home office about the Federal In- 


Casualty Company come Tax Law relating to tax on in: 


come received in 1913 that, to save 
of A rica time and trouble, the Company has 
, MiP directed me to send you this letter 
Fire Insurance Home Office: 133 WILLIAM STREET, NEW YORK with the understanding that you will, 

where necessary, give the facts it con- 


Casualty & Surety (Continued on page 9.) 


: . matters will be given in a new set of 
never fights in court if preventable. ' aang 
published rules by the Commissioner of 


Internal Revenue which will be read) 
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WHY HB JS HBAVILY INSURED 


BUSINESS MAN GIVES REASONS. 





Mayor Wright of Worcester Tells of 
Business Need for Personal and 
Commercial Life Protection. 


George M. Wright, head of the Wright 
Wire Co., of Worcester, Mass., and 
mayor of Worcester, recently addressed 
a gathering of agents of the Mutual 
Benefit Life in that city under General 
Agent Henry A. Macgowan, in which he 
frankly stated the reasons which in- 
duced him to carry large lines of both 
personal and commercial life insurance. 
Mayor Wright is insured by his Com- 
pany for $300,000 and in addition he is 
heavily insured for the benefit of his 
family. In stating the business man’s 
point of view on the matter of life in- 
surance protection, Mayor Wright said: 

“I believe that a’ young man should 
begin taking life insurance as soon as 
he begins earning money, because he 
ought early to begin making provision 
for some return to others for all that 
has been done for him, and alsn be- 
cause the taking of life insurance en- 
courages thrift and the sense of obliga- 
tion to others. By life insurance a man 
makes it possible for his good inten- 
tions to live after him, and he assures 
himself that his plans for mother, sis- 
‘ers, wife, or children will, in a measure 
at least, be carried out, should he die 
:rematurely. . 

“Every thoughtful man can call to 
mind pictures of anxious widows and 
helpless orphans whose numbers with- 
yut the beneficent returns of life in- 
surance, would be a _ hundred fold 
greater. 

Business Need Even Greater. 

“Insurance money is like a great 
bank account; it means comfort and 
competence, where otherwise in thou- 
sands of cases there would be wretch- 
edness and want Better than all the 
theories of charitable men and women 
is the ‘Spot Cash’ life insurance settle- 
ment in time of direst need. Personal 
life insurance for one’s family has long 
been recognized ag an economic neces- 
sity. Without it the whole social order 
would be affected most disastrously. 

“So much for my belief in personal 
life insurance. Now I have come to 
believe that there is as great, if not a 
greater field of usefulness for life insur 
ance in the business world. 

“There are many reasons why busi- 
ness insurance should be placed on the 
lives of partners in business, as well 
as the heads and leading spirits of large 
businesses and corporations, and I will 
undertake to enumerate a few of. the 
most important of them as they appear 
to me. 

“Every thoughtful business man ap- 
preciates the importance of perpetuat- 
ing any thriving business, and that its 
disrontinuance or even temporary em- 
barr. ssment is certain to -inflict far- 
reaching injury upon many innocent 
persons. Therefore to-day we find many 


conservative concerns endeavoring to, 
protect themselves and those interested | 
in the enterprise, against the possibility 
of crippling losses; and so they carry | 
fire, employers liability, burglary, credit, | 
defalcation and other kinds of insur- 
ance. We are awakening to the tre- | 
mendous importance of life insurance | 
as one of the greatest safeguards to} 
business assets and business perma- | 
nency, a duty hitherto long neglected. | 

“It is easy to recover from fire and | 
burglary losses, but when the guiding | 
energy, intelligence and possibly % 
time experience and business friend- | 
ships are cut off the death of perhaps | 
cne man, the loss is great indeed, and 

(Continued on page 16.) 





UNION CENTRAL’S RECORD YEAR. 


| 

} 

Over $50,000,000 in New Business—In-| 
creases Shown in All Items—Has 

in Force $375,000,000. | 


It was fitting that the year in/ 
which the Union Central Life of | 
Cincinnati, completed and] occupied 
is handsome new home office building 
should be a record one in the Com- 
pany’s histcry. The new business 
written on a paid for basis last year 
exceeded $51,000,000, and brings the 
Company's total insurance in force up 
to the great sum of $375,000,000. In 
fact the Union Central scored gains 
in all departments, the assets alone 
being increased by over $6,000,000, 
the total admitted assets being over 
$99,000,000. 

Other increases that are noted in | 
the Company's annual statement are | 
in statutory reserve which now} 
amounts to close to $80,000,000 over | 
$5,000,000 having been added to this | 
account during the year. The general | 
surplus has reached the sum of nearly 
$5,000,000 this being increased by 
approximately $650,000. The premium 
income of $12,845,957 was increased by 
almost a full million. Interest and 
rents likewise recorded big gains, 
reaching $5,600,000. 

Some features of the insurance ac- 
count are particularly interesting. Of 
‘the $51,000,000 of new life insurance 
written during the year, $39,000,000 
was on the life, $3,500,000 on the en- 
dowment and $6,500,000 on the term 
plan. The Company’s excellent dis- 
tribution of business is seen in its 
183,000 policies. 

The Company’s re‘urns on its in- 
vestmen’s are as usual exceptionally 
good as its large percentage of in-| 
vestments in farm mortgages is one 


of its strong features. The total 
earnings from the invested assets 
were sufficient to pay all death’ 


claims, matured endowments and then} 
to contribute three quarters of a mil- 
lion dollars to surplus. The Union 
Central Life has again achieved a re- 
cult that should be most gratifving to 
j executive cfficers and its great 
femily of policyholders. 





CALL ON COMPTON 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 








INSURANCE COM 
SETTS 


OF BOSTON MASSACHYU 
220 BROADWAY 
PHONE 6030-6031 CORTLAND 


CALL ON COMPTON 


CALL ON COMPTON 








NOLdUNOOD NO 'TIVD 











The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





ELEVEN MILLION DOLLARS 


Deposited With The State of indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, Vice President 
1231 State Life Building 











GREAT SOUTHERN 


Life Insurance Company 
HOUSTON, TEXAS 
fornia J- S. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURANCE IN FORCE 


* AMARILLO 


DENISON, 
THE DALLAS TEXARKANAS 
BIG FIwortn ? 
* ELPASO Texas GREAT 






AUSTING 
PT ARTHURS 


SAN ANTORIDe ° 
poh pone COMPANYS 





GROSS ASSETS paid-for is) 
Dec. 3, 1910 1,057,016.02 5,352,260.00 
Dec. 31, 1911 1,128,912.85 . 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 


Dec. 31,1913 1,500,835.10 23,650,512.00 
FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 











The New Policy Contracts 


ISSUED BY 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


TYPIFY 











Policy Perfection 24 combined with Liberal Agency Contracts 





Offer to Life Underwriters of proven ability and integrity unexcelled opportunities for 


==GENERAL AGENCIE S==———com 
Address Home Office, 50 UNION SQUARE, NEW YORK CITY 
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TRAVBLERS BIG CELEBRATION 


PLANS FOR GOLDEN ANNIVERSARY 
Great Gathering of Representatives at 
Home Office in April—A Special 
Train for Field Men. 


Hartford, Feb. 11. (Special.)—Plans 
are gradually taking shape for the big 
golden anniversary of the Travelers 


which will open in Hartford March 31° 


and ccntinue through April 3. It is ex- 
pected that 500 field representatives of 
the Company will attend, consisting of 


managers, special agents and agents 
from all over the United States and 


Canada. 

In years past agency conventions 
have been held in several of the large 
cities of the country, and at summer 
resorts, and small gatherings have 
been held from time to time in. Hart- 
ford. The Travelers is finding it quite 
a problem to procure hotel accommo- 
dations in Hartford for those who will 
attend the golden anniversary celebra- 
tion. Hotels in the city have indi- 
cated their ability to accommodate an 
aggregate of 300 of the number who 
will attend the celebration, and it has 
been made compulsory upon the part 
of the Travelers to procure accommoda- 
tions for 150 or 200 of the visitors in 
the hotels of Springfield. 

Arrangements are being made by the 
Travelers to have its representatives 
carried to and from Springfield daily by 
special train or trolleys, probably by 
special train, quite an expensive item 
in itself. 

Another problem that the Company is 
now trying to solve is where in Hart- 
ford a banquet hall can be secured to 
seat 590 for the banquet 


TRAVELERS ISSUES NEW MANUAL. 


Gives Total Rates for Continuous Instal- 
ment. Policies—Features of Insur- 
ance Annuity Contract. 

The Travelers has prepared a new 
Manual, stating the total rates for the 
continuous instalment policies and for 
the total rates-of the continuous feature 
of the insurance annuity—65 form, this 
last being a feature which is now an- 

nounced for the first time. 

This Manual does not supersede the 
premium rates given in the Company’s 
manual, issued June, 1913, and contain- 
ing rates as cf March 1, 1913. It gives 
the total premiums chargeable on the 
continuous instalment pclicies in lieu of 
the extra premium charge only. The 
new manual furthermore contains the 
total premium charges on the monthly 
income plan which have not heretofore 
been published 

The Insurance Annuity—65 
provides, if the insured reaches 
sixty-five, for the payment of an annuity 
on the basis cf $199 a vear per thousand 
of insurance during the lifetime of the 
insured, payments to be made however 


contract 


age 





for ten years in any event. The new 
manual ccntains the total rates that are 
necessary to provide for a continuation 
of the instalments, provided the insured 
reaches age sixty-five, for as long there- 





after as the original beneficiary may 
survive. 
JOINT MEETING A BIG SUCCESS. 


Up-State Life Men Gather at Rochester 
and Entertain Prominent Life 
Underwriters 


Rochester, N. Y., Feb. 10.—(Special) 
—The joint meeting here Saturday of 
the Rochester, Buffalo and Syracuse 
life underwriters associations, the first 
of its kind held in this part of the 
State, was a great success and may be 
followed by similar gatherings in the 
future. The meeting in the afternoon 
was attended by 164 and was followed 
by a brilliant banquet in the evening. 

President Ernest J. Clark, of the \Na- 
tional Association of Life Underwriters 
gave an interesting talk on the higher 
standards of agents and the broaden- 
ing of the educational movement. He 
suggested that the three associations 
start a competitive membership cam- 
paign among themselves, to close June 1. 

An incident that furnished amuse- 
ment throughout the evening was the 
presentation of a gift from the Syra- 
cuse Association, the largest of the 
three, to Buffalo, the smallest. The 
gift was a tin can and President Fred 
W. Tracy of the Buffalo Association 
was not permitted to forget the inci- 
dent. 

President Farley J. Withington of 
the Rochester Association presided as 
toastmaster at the banquet and wel- 
comed the visitors. Kesponses. were 
made by President Herb»rt B. Husted 
of*the Syracuse, and President With- 
ington of Buffalo. Among other-speak- 
ers were Royal S. Goldsbury, presi- 
dent of the Pittsburgh Association 
Glover S. Hastings, superintendent of 
»~encies, New England Mutual Life an1 
Hon. W. S. Hubbell of Rochester. 





NAILS MALONE’S MISSTATEMENT. 


Postal Life Did Not Have Support of 

Atlantic Month Magazine in Effort 

to Eliminate Agents. 

In an advertisement in a weekly 
magazine of general circulation of New 
Yerk, the Postal Life makes it appear 
that the Atlantic Monthly Magazine, en- 
dorsed the elimination of the life insur- 
ance agent at the time of the Hughes 
Investigation. A life insurance man of 
Newark, N. J., has taken exception to 
the Postal Life’s advertisement and has 
written to President W. R. Malone of 
the Pcstal the following letter: 

“I beg to advise vou that the state- 
ment in your ad in The Independent of 
February 2, that the Atlantic Monthly 
said at the time cf the Hughes Investi 
gation that ‘The elimination of the 


PROMINBNT SPEAKERS SECURED 


FOR NEW YORK ASS’N BANQUET. 





Mayor Mitchel, E. D. Duffield, W. W. 
McClench and Royal 5S. Goldsburg 
—Expect Big Attendance. 


What promises to be the best an- 
nual meeting and banquet that the 
Life Underwriters Association of New 
York has held for a number of years 
will take place Tuesday evening, Feb- 
ruary 24, at the Hotel Astor. A fea- 
ture of the banquet is the number and 
prominence of the speakers that have 


been secured. Mayor John Purroy 
Mitchel, who is a personal friend of 
President Edward W. Allen of the 
Association, will head the list of 
speakers and James C. Cropsey, Dis- 
trict Attorney of Kings County who 


was in charge of the prosecution in-the 


Cassidy and Willett trials, which re- 
sulted in the conviction of two of the 
most prominent politiciaus of Queens 
County, will also be present and dis- 
cuss the higher ideals in public ser- 
vice. District Attorney Cropsey has 
gained a national reputetion from his 
work in these cases. 


Three prominent life insurance men 


will be guests of honor at the 
banquet. Vice-President and General 
Solicitor, Edward D. Duffield, of the 
Prudential, will speak on the enforce- 


ment of the insurance law and in view 
cof the efforts of the N2w York Asso- 
ciation to clean up practices in the 
Metropolis Mr. Duffiield’s address is 
looked forward to with great interest. 
President William W. McClench of the 
Massachusetts Mutual Life will speak 
witn particular reference to the field 
man’s work in life insurance and 
Royal S. Goldsbury of Pittsburgh, 
president of the Pittsburgh Life Un- 
derwriters Association and former 
president of the National Association 
who is one of the most popular and 
interesting speakers among life insur- 
ance men completes the galaxy of 
stars secured for the banquet. 

From the number of reservations 
already made it has been estimated by 
one of the officers of the Association 
that 250 will sit down at the banquet 
Those who desire good should 
send in their names early as the seat- 
ing will be made in the order in whica 
reservations are made 


seats 


agent was the great reform needed,’ is 
untrue 

“Two years after the Hughes Investi- 
ga‘ion Judge Percival Lowell made that 
statement in a signed article in the 
Atlantic Monthly, and Mr. Floyd E. De- 
Groat of Boston answered him the fol- 
lewing month in the same publication. 
The Atlantic Monthly tcok no part in 
the disevssion.” 


WESTERN UNION LIFE OF SPOKANE 
The renewal premiums of the Western 
Union Life, of Spokane, during the 


3 


month of January averaged over $1,000 
per day. The Western Union wrote 
half a million new business in January 
and at the beginning of this year had 
over -$17,000,000 of paid for business in 
force. General Manager W. M. Mc- 
Connell says: “The Company has de- 
cided not to enter any new States at 
this time, but to devote its energies to 
developing the agency force in the four 
northwestern States in which it is al- 
ready entered, 


MAY CHARGE INTEREST ON NOTE. 





Pennsylvania Court Upholds General 
Agent Lockyer in Transaction—Re- 
verses Commissioner. 


The Philadelphia general agency of 
Lockyer & Atwood, of the Illinois Life, 
when under the previous title of 
Lockyer & Rhawn, some time ago 
brought suit against F. Stanley Pusey, 
who had secured a policy through the 
agency giving a note for $1,400 for the 
first year premium under an agreement 
to pay three and one-half per cent. in- 
terest. The suit was to recover on this 
no‘e, the insured having refused to 
recognize the obligation on the ground 
that the rate of interest was illegal. On 
being brought to the attention of the 
Insurance Commissioner of Pennsyl- 
vania, it was ruled by the department 
that the low rate of interest constituted 
a rebate and the general agency was 
compelled to charge six per cent. on the 
note, 

Judge Davis, 
Pleas Ccurt at 
handed down a 


sitting in the 
Philadelphia 
decision in the case in 
which he rules that a note taken for 
a life insurance premium bearing any 
rate of interest or none is not in viola- 
tion of the anti-rebate law and further 
said that when the Insurance Commis- 
sicner compelled the general agents to 
charge 6 per cent. he was exceeding his 
authority and that he had no right and 
had no standing in interpreting the law 


Common 


has now 


in this respect The judge gave the 
jury instructions and a_ verdict for 
$1,500 was returned 


CONNECTICUT AGENTS MEETING. 


Annual Gathering at Hartford To-night 
—Several Prominent Life Under- 
writers To be Heard. 
Connecticut Life 

will hold its annual meet- 
and banquet to-night at the 


The 
Association 


Underwriters 


ing 





ford Club, Hartford, when a number 
of pro’ninent life underwriters : oO 
be present and address the gathering 
E. E. Rhodes, vice-president f the 
Mutual Benefit Life of Newark wili 
sneak, also W. S. Ashbrook, ager 

secre’'ary of the Provident Life « 
Trust of Philadelphia. President Ernest 
J. Clark of the National Association of 


Life Underwriters who was in Boston 


for 1 mid-winter meeting of the 


Boston "nderwriters Associa’ ion 
Tuesday. is 











AMERICAN CENTRAL LIFE 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address 


Herbert M. Woollen, President 
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DID IT PAY TO TRAIN AGENT? 


EXPERIENCE WITH PART-TIMER. 








A Company Officer Cites an Instance in 
Which it Took Several Years, But 
Made Agent a Success. 





In connection with the opinions which 
have appeared in recent issues of The 
Eastern Underwriter concerning part- 
time agents, the following letter has 
been received from a well-known home 
office executive: 

“Apropos of the controversy pertain- 
ing to the part-time man here is an 
incident which may shed some light on 
the possibility of developing a part-time 
man. 

“Several years ago a man who man- 
aged a small factory in a smaller town 
in Pennsylvania was prevailed upon to 
take up life insurance work. He seemed 
fitted for this particular line, and de- 
spite the responsibilities of his regular 
position turned in a fair volume of busi- 
ness. The home office or the particular 
company with which he was identifie? 
was anxious to have him take up life 
insurance work exclusively; likewise, 
the agency man who controlled the ter- 
ritory in which he operated. His 
position, however, was considered a 
good one, in addition to which he felt 
that in justice to his aged mother he 
could not take up the work on a full 
time basis, as working through the 
country districts it would require him 
to be absent from his home a consider- 
able part of the time. Notwithstanding 
these objections on his part the life in- 
surance company with which he was 
connected, and the agency supervisor 
for that territory, continued to keep in 
close touch with him, encouraging him 
in his work, until about six months ago 
he cut loose from all other connections 
and started in to devote his full time 
to the life insurance work. He made 
a snlendid record in the last half of 
1913, and in January, 1914, completed 
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thirty-eight applications, the greater 
part of which were paid for in the same 
month. He is a full time man now and 
prominently identified with the life in- 
surance business, but it took several 
years to convert him, during which 
time he was serving his apprenticeship, 
learning the business. The question is 
“Did it pay the men who were inter- 
ested in securing his full time services 
to work with him and encourage him, 
in their efforts to secure his service” 
“=, 6.8." 





TRAVELERS MAKES INCREASES. 
Great Hartford Co. Writes Over $56,- 
000,000 in New Life Business—Total 
in Force $316,000,000. 





The Travelers Insurance Company 
of Hartford, shows in its statement of 
tusiness for last year that it wrote 
in new business on the paid for basis 
over $56,000,000 making its total figures 
of life insurance in force well over 
$316,000,000, a gain of nearly $36,000,- 
000. 

Among other increases made by the 
Company for the year are in assets, 
reserves and surplus account, the 
total assets now being approximately 
$88,009,000. Total reserves and all 
other cbligations stand at $77,000,000 
and there is now a surplus to policy- 
holders amounting to well over $10,900,- 
000. 

In other departments of the Com- 
pany’s business similar gains were se- 
cured and in all respects the grea 
Hartford company: experienced an ex- 
cellent year during 1913 marked by 
progress in all directions. 





WELLS AGENCY HEADS THE LIST. 


For the first time, the Graham C. 
Wells general agency of the Provident 
Life & Trust at Pittsburgh, heads the 
list of the Company’s agencies for 
amount of business for January. 
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GOOD SERVICE 


is the foundation upon which to erect a successful business. 
Brief, liberal, clearly expressed policies, with guaranteed 4 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 
fully furnished. 


For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 








The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. Chartered 1858 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied for 


$61,353,000 of additional insurance in the Northwestern last year. 
SATISFIED AGENTS earn the largest incomes because Northwestern 


policies are easiést to sell and stay longest in force. 


Purely Mutual 


1912 Largest Year in History of Company 
lt will pay you to investigate the reasons 


Write to 


H. F. NORRIS, Supt. of Agencies 


MILWAUKEE, WIS. 








Largest Dividends 
Lowest Cost 
Best Policy 


Income Insurance 
Corporation Insurance 
Partnership Insurance 











The Union Central Life Insurance Company of Cincinnati 


Forty-Seventh Annual Statement, Paid-for Basis, for the Year Ending December 31st, 1913 








crued thereon 


accrued thereon 


All Other Assets 


Statutory Reserve 


$1,520,508.96; Capital stock, 


burcements, $3,050,654.47. 


Total Disbursements 


Cash on Hand and in Banks, 98% of which is drawing interest 
U. S. Bonds and Interest Accrued thereon; deposited with the Treas. of Virginia, the only bonds of any kind owned by the Company. 


Special Funds.—To the Credit of Life Rate End. and Surv. Div. Policies 
Policy Claims.—lInstalments not due; Proofs in process of examination or adjustment; Premiums paid in advance; Dividends due 

policy-holders; Commissions and taxes contingent on the payment of premiums 
Dividends Apportioned to Policy-holders for 1914 
Other Liabilities —Sundry Accounts 


ASSETS. 
Mortgage Loans.—Number 36,694 in 35 States, secured by first mortgage on real estate worth over $278,000,000 and interest ac- 


Policy-holders’ Obligations.—Policy Loans, $15,450,517.72; Premium Notes, $2,080,635.20; Accrued Interest, Premiums Due.... 
Real Estate.—Home Office Properties, $3,036,672.75; Land taken in foreclosure of 15 mortgages in 6 States, $39,224.26, and rents 


General Surplus and Capital Stock.—Surplus from Participating business, $2,716,886.68; Surplus from Non-Participating business, 


$500,000.00 


Receipts.—Premiums, $12,845.957.63; Interest and Rents, $5,599,777.06; Profit and Loss 
other items, $62,810.33; Other Receipts, $992.76. 


Disbursrements.—Death Losses, $2,516,127.60; Endowments, $470,867.53 Life Rate Endowments, 
other payments to policy-holders, $4,283,253.87; Taxes, $234,377.87; Commissions, administration, investment and all other dis- 


Total Insurance in force, $375,352,745.00; Gain during 1913, $27,413,541.00; New Insurance paid for during 1913, including revivals and increases, 
$51,118,572.00; Gain of $2,765,664.00 


Total Receipts... . 


$76,484,480.70 
18,686,406.17 


3,076,922.26 
820,755.24 
24,625.00 
7,500.00 


$99,100,689.37 


6, 
6, : 
3,492.66 


$94,363,293.73 . 
4,737,395.64 


$99,100,689.37 





Profit on sales of real estate and on 


$18,529,537.78 


$1,898,072.39; Dividends and 


$12,453,353.73 


$6,076,184.05 
$18,529,537.78 




















For Agencies, address 


JESSE R. CLARK, President 


Offices for rent in the Union Central’s magnificent new office building. 


ALLAN WATERS, Supt. of Agents 
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RESENT ATTAGK OF PAPERS 


ATLANTIC CITY AGENTS PROTEST. 











Object to Statements in The Press Con- 
cerning the Eliminations of the 
Twisting Agent's Activities. 





General agents in Atlantic City, N. J., 
are protesting against the misinforma- 
tion concerning life insurance that has 
been published there. In a letter to The 
Press, signed by several of the general 
agents of Atlantic City, they say in part: 

We take notice of an editorial in your 
paper under the heading, “War Among 
the Successful.” 

Would state that this is an insult to 
the intelligence of good life insurance 
companies and their agents doing busi- 
ness in Atlantic City. Life insurance is 
sold at exact cost to the public, and is 
separate and distinct from fire insur- 
ance, being a different class of business 
altogether. 

The Armstrong law of New York pro- 
tects the policyholder, so that there is 
an expense limitation. and the contracts 
are on the mutual profit sharing basis, 
so that, at the end of each year, what- 
ever overcharges there may have been 
are returnable to the policyholder in 
the shape of dividends, thereby giving 
insurance at net cost. 


.What the Atlantic City life under- 


writers want is merely to protect their | 


policyholders, as a man cannot econom- 


ically buy life insurance from year to/| 


year, as he would fire insurance, but, 


once he has a life insurance contract, | 


he has a contract for life, which must 
ultimately be paid in full. They want 
to protect their policyholders against 
that class of agent which floats in the 
town, preys upon the weak-minded man 
who has had a contract for several 


years in a reputable life insurance com- | 


pany, and twists him to his compan), 
giving him the same amount of insur- 
ance, possibly, but, of necessity, not as 
good as the one he had, as on account 
of his advanced age, his expectancy must 
be shorter, and the actual cost of his 
insurance higher. This agent, is, of 
course, working for himself, as the 
policyholder soon finds, to his sorrow. 
The letter is signed by the following: 
William C. Walker, Fidelity Mutual 


Life; Howard R. Cloud, Penn Mutua: 
Life; E. A. Wilson, Mutua! Life of N. 


Y.; Ralph H. Bogle, New York Life; G. 


H. Steelman, Jr., Massachuse‘ts Mutual; | 


J. A. Vance, Prudential Life; William 


Mellerick, Colonial Life. 





CROSSES HALF CENTURY SERVICE 
John Hancock Mutual Life of Boston, 
Also Passes $100,000,000 in Assets 
—Made Large Increases. 

The John Hancock Mutual Life of 
Boston on crossing the half century 
of successful service to policyholders 
with its fifty-first annual statement of 
business shows another remarkable 
record of increases, savings in expense 


and enlarged returns to policyholders. | 
costs have re-| 


Reductions in insurance 
sulted in increases in the dividends 
which again brings down the cost of 
insurance to John Hancock 
policyholders. 

Among other things for which the 
Company’s business for 1913 was 
notable was the crossing of the $100.- 
000,000 mark in net assets making it 
the second in point of size among all 
New England life insvrance compa- 
nies, with larger assets. The new 
business paid for by the John Hancock 
Mutual last year was very close to 
$120,000,000. This is a _ substantial 
gain and adds more than $50,000,000 
to the Company’s outstanding insur- 
ance in force which now totals $708 - 
695,228. In spite of these increases 
the Company also managed to effect 
a reduction in management expense. 

As usual the John Hancock Mutual 
had a very favorable mortality experi- 
ence, being well within the expected 


and savings in this connection supple- | 


Mutual 
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mented with increased interest earn- 
ings and its large gains in 
income adds still further to the Com- 
pany’s strong financial position, which 
is participated in by its policyholders. 
The total income last year was 
approximately $30,000,000, the income 
alone having increased over the pre- 
vious year more than $2,000,000. The 
increase in assets amounts to nearly 
$10,000,000. 

The John Hancock Mutual Life’s 
long and exceptional service to policy- 
holders represented in total payments 
to them of $215,000,000. is the result 
of conservative yet progressive ad- 
ministration in all of its departments, 
which is shown in the high grade of 
the Company’s business and 
cellent returns on investments. 





HENRY P. BLAIR NOW PRESIDENT. 


Henry P. Blair, a prominent attorney 
of Washington, D. C., and official of a 
bank, has been elected president of the 
Equitable Life of Washington succeed- 
ing John S. Warmstreth who resigned. 
Mr. Blair was formerly first vice-presv- 
dent of the Crmpany and is succeeded 
in that post by Joseph 
rector. W. A. Bennett was re-elected 
second vice-president and general man- 
ager and Allen C. Clark was re-elected 
secretary. 


premium | 


its ex-| 


Sanders a di- 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 


OF PITTSBURGH .. .. 


are higher this year than ever before. Our 
attractive Accident and Health Policies 
leve helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 


Mr. FRANK A. WESLEY 


Vice-President and Director of Agencies 











A COOD OPENING 


An old, well established, progressive life i 
dividend record has good opening at PHILA 
sylvania. Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 


urance company, with unexcelled 
HIA, covering Eastern Penn- 








Total Assets 


Total Premium Income 
Increase for 1913......... 





LIFE INSURANCE—The 


and premiums 





HARTFORD, CONNECTICUT 


Total Reserves and all other —— Dieta 
Surplus to Policyholders 


New Life Insurance Paid For........... 
Increase in Life Insurance 
Accident and Health Premiums 
Liability and Workmen’s Compensation Premiums.... 


in Force 


Brief Summary of Annual Statement of December 31, 1913 


$87,767,38 


10,722.22 


a we ae ee & 


RECORD OF 1913 


8,135 


2,009,23 


RECORD TO END OF 1913 


Life Insurance in Force—Paid for Basis. . 
Total Number of Accident Policies Issued 
Number of Accident Claims Paid to Policyholders................. 


All men are prospects for more than one line of insurance 
their several insurance needs possess the greatest opportunities to increase their incomes. 


Travelers, 
is the leading exponent of Gl 
growing most rapidly of all forms in public favor. 
its life policies a Disability Clause unequaled in liberality. 

ACCIDENT INSURANCE 


Health premiums alone in 1913 exceeded the total writings of many companies, and was greater 


The’ 


'ARANTEED LOW COST LIFE INSURANCE, 


The 


Travelers continues pre-eminent. 


than its two leading compe itors combined, 


LIABILITY and COMPENSATION INSURANCE--The Travelers leads in service, experience 


Share its activity. 


The Travelers Insurance Company 


77,045,159 


g 


$56,328, 107 
35,854,992 
4,944,690 

,482 

22,418,013 


seaonal over $3 6,000,000 
a 6,511,000 
Y 632,000 


; the agents who can supply 


with its remarkable yearly increases in Life Insurance in force, 
which is 


Travelers also offers in connection with 


Its increase in Accident and 


We offer direct contracts to reliable and successful men, and thereby give them an opportunity to in- 


crease their incomes and make certain their future. 


ALLY YOURSELF WITH THE TRAVELERS. 


Seize the opportunities it offers to develop your business. 


Profit by its prestige. 
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PAY TRIBUTE TO L. G. FOUSE 


IN RESOLUTIONS. 








DEEP FEELING 





Fidelity Mutual Life Directors Recount 
Lasting Influence of his Genius 
and Personaiity. 





At a meeting of the board of directors 
of the Fidelity Mutual Life held at the 
home office in Philadelphia Tuesday 
afternoon, resolutions Were passed upon 
the death of L. G. Fouse, late president 
of the Company and its founder, which 
showed the deep feeling of the members 
of the board in their personal loss and 
loss to the Company and paid a high 
tribute to Mr. Fouse, his genius and in- 
fluence on the life insurance business. 

The resolutions in full follow: 

“It becomes our sad duty to record 
upon the minutes of this Company the 
death on January 16, 1914, of L. G. 
Fouse, its president and founder, whom 
God, in His all-wise providence, has re- 
moved from the field of life’s labors. 

“While a sense of deep loss to this 
Company is heavy upon us; and while 
the grief of a personal bereavement al- 
most too great for words is in our minds 
and hearts; nevertheless, we feel that 
it is a privilege, sorrowful yet proud, 
to inscribe here our debt of admiration 
and love to the leader whose ability, 
wisdom, and single-minded goodness 
were an inspiration to the institution 
which he directed, to the business of 
life insurance throughout the country, 
and to all those who came in contact 
with his work and personality. 

“The Fidelity Mutual Life Insurance 
Company was conceived by him thirty- 
five years ago, and under his continued 
presidency has grown to the splendid 
position it now occupies in the insur- 
ance and financial world. He brought 
to the work of this Company all the 
energies of a powerful mind, an un- 
clouded vision, and a strong executive 
genius. A born organizer and builder, 
with that patient, unswerving devotion 
to a purpose and that capacity for in- 
finite detail which marks constructive 
talent, he possessed also the clear-eyed 
imagination, the almost prophetic zeal 
of the explorer and discoverer who ever 
leads the way to new and greater fields. 

“He devoted this rare combina 
tion of gifts to the development of this 
Company, not as a passive leader and 
advisor, but as a worker of works, 
laboring unceasingly and untiringly 
with all the resources cf a powerful 
mind in a strong man’s body. Possessed 
of a remarkable ability to read char- 
acter and determine fitness, he sur: 
rounded himself with associates who 
loved their work as men love only the 
work for which they are suited and 
able. Toiling as many hours—and as 
many minutes—as the last man under 
him, he had a kindliness and thoughi- 
fulness for the interests of others 
which endeared him to his fellows from 
the top-most to the lowest. Yet his 
kindness was never without justice; and 
his justice never without kindness. 
Leading, he always himself worked; 
and working, he always led. 

‘Thirty-five years of such work and 
such leadership, inspiring and teaching 
all. who worked with him, resulted in 
building this Company into a monu- 
ment that stands enduringly in the re- 
spect of the insurance world and in the 
faith and security of thousands of 
American homes. 

“Nor has the company of which he 
was president for so many years alone 
benefited by his genius and labors. The 
life insurance business at large has 
gained in strength, in ideas, and in 
ideals, by his connection with it. The 
independence of thought, the imagina- 
tion to conceive, and the courage to 
test conception. gave, not only to his 
own Company, but to all life insurance 
many of its best and most advanec2d 
features. The high purpose, the sin- 








cere belief in the dignity and public 
benefit of insurance as an institution 
which he carried into all his work 
made that business a better business 
for all who are engaged in it. 

“Society at large has lost in him a 
useful citizen and forceful member. The 
same strength of body, mind and 
character which made him a towering 
figure in the field of his work, exerted 
an influence beyond thar field which it 
is almost impossible to measure. This 
influence of strength was widened and 
deepened by the kindliness, the sin- 
cerity and goodness which won the 
love and loyalty of all those whose 
lives came in contact with his. 

“Thus, while it is with deep regret 
we here inscrive our sorrow for the 
loss of our presideut and our friend, 
we feel that there 1s mnch we cannot 
lose, and for which we and this Com- 
pany must be ever thankful. For the 
work that he has done cannot die; the 
child of his creation is a living thing 
that must ever grow. All the work, the 
ideas, tne improvements which grew 
under his guidance, remain. Beyond all, 
the spirit of labor, courage, and loyalty 
to the highest ideal of life insurance 
which his example fostered in this 
Company will continue to be the guid- 
nig light which will lead to greater 
heights untrod; while the memory ot 
his strength and his kindness will 
ever be an inspiration to those who 
carry on the work. 

“Therefore, be it resolved that we, 
the Board of Directors of the Fidelity 
Mutual Life Insurance Company, 
lament the loss of our president and 
friend; and that the foregoing expres- 
sion of our love and regard for his 
worth and goodness be spread upon the 
minutes of the Company; and that a 
copy thereof be sent to his family as 
a token and assurance ot our sympathy 
for them in their great loss.” 





NORTHWESTERN MUTUAL’S YEAR. 





New Business of Over $133,000,000 
Brings Company’s Total Insurance 
in Force up to $1,300,000. 





The Northwestern Mutual Life of 
Milwaukee during 1913 paid for new in- 
surance amounting to $133,190,255 bring- 
ing the Company’s total insurance in 
force up to the big total of $1,394,385,035. 
This big increase is paralleled by the 
Company’s gains in assets bringing the 
total admitted assets to the sum of 
$310,556,962. The Company’s _§state- 
ment shows that a sum in excess of 
fifty millions was paid to or held for 
the benefit of its policyholders last 
year. 

The total receipts for the year reached 
$61,156,186 of which $45,583,283, repre- 
sented premium payments. Nearly $13,- 
000,000 was returned to members includ- 
ing annual and deferred surplus appor- 
tionments during 1913. There is a net 
general surplus or contingency reserve 
of approximately $5,000,000. 


NEW YEAR OPENS STRONG. 


The initial month of the new year 
closed in fine shape for the American 





Central Life of Indianapolis. The 
January business of the Company 
aggregated $1,000,000, this being the 
first month in which the production 


reached the million dollar mark since 
December, 1912. A most satisfactory 
feature in connection with the achieve- 
ment is that it came without pressure 
from the home office. 


McKEESPORT AGENTS BANQUET. 

J. L. Baxter, manager of the Mc- 
Keesport, Pa., district of the Colonial 
Life Insurance Company, tendered a 
splendid banquet to all the men on the 
various agencies under his supervision 
last night. The banquet was held in 
the Y. M. C. A. building and was served 
by the Ladies’ Auxiliary of that organi- 
zation. There were 30 men present 
coming from McKeesport, Braddock, 
Homestead, Charleroi and Monessen. 














State Mutual Life Assurance Co. 


OF 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
.... PROGRESSIVELY SUCCESSFUL... 
January 1, 1913 








i 
x 


1-4 Witney aes 





Assets . - . - $40,824,834.55 
Liabilities - - - - 37,768,198.59 
Surplus Mass. Standard - - $3,056,635.96 
Insurance Issued, 1912 ° . $22,831,849.00 
Insurance In Force’ - - - $160,951,604 00 


The year 1912 was the most successful in the history of the State Mutual 
That means successful agents. 


Only the highest grade men considered. 
EDGAR C. FOWLER, Superintendent of Agencies 














Pan-American Life Insurance Company 


New Orleans, Louisiana 


C. H. ELLIS, President - 





Total Insurance in force December 31st, 1913............. $13,280,105 


Total Resources Epecemiber Diet, BONS... 0. .scccsecs 2,230,532 





We have a few attractive openings for the right men, offering opportunity 
for the development of lucrative agencies and future advancement with 


our Company. For full particulars, Address: 


E. G. SIMMONS, Vice-President and Agency Manager 


Whitney Central Building 
New Orleans, Louisiana 














NATIONAL LIFE INSURANCE COMPANY 


The 64th statement shows strong gains in new and out- 
standing insurance, in income, in assets and in surplus, an in- 
interest rate of 5.10 per cent., a mortality experience of 
58.12 per cent. and increased dividends set aside for pay- 
ment to policyholders in 1914. Age, strength, mutuality, 
low net costs, the best policies and a scientific and equitable 
practice have made the Nationai Life most attractive to the 
best agents—a solid business, securing permanent opportu- 
nity. 


Address EDWARD D. FIELD, Superintendent 
MONTPELIER, VERMONT. 




















YOUR CARD 


as a representative of the ‘‘ Oldest Life Insurance Com- i 
pany in America’’ will prove your best introduction | 


The Mutual Life Insurance Company 
of New York 


Impregnable Strength 
Incomparable Dividends 
Maximum Benefits 
Minimum Net Cost 








For Terms to Producing Agents, Address | 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N. Y. 
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NEW YORK LIFE STATISTICS 


DEATH CAUSES—YEARS IN FORCE. 








Heart Disease Heads List—Occupations 
of Insured—in One Month Pays 
Over $8,000,000. 

In December, 1913, the New York 
Life paid in death claims, cash values, 
dividends and annuities, $8,099,335.68. 
To living policyholders alone $5,220,- 
165.26 was paid. To the beneficiaries of 
323 policyholders who died received 
$2,878,870.42. Living policyholders thus 
received over two million three hun- 
ired Shousand dollars more than did 
the beneficiaries of the dead. 

The deceased’s occupations were as 
ollows: 


Lives. Amount. 
Faymers and _ their 
Cg 87 $235,905.54 
anufacturers and 
their employes ....172 502,666.16 
ferchants and their 
employes ..........379 1,391,052.29 
Official and _profes- 
sional men ....... 1.8 410,961.81 
Capitalists ..csc.scse 23 86,093.66 
All other occupations 144 252,190.96 
TORR © vn kcsG00 sa nens 923 *$2,878,870.42 
' 





*Included in above were 50 women 
insured for $85,245.61. 

Causes of death of the 923 policy- 
olders who died in December, were: 


Fionrt GiGGOGO. .00 cic sewescaces 109 
COMMMMIMEIIE icc ncsincsic.cs ovens 93 
Bright’s Disease ............- 73 
ASUITES cc iaesadiaccoasasaeys 62 
Cancers and tumors.......... 61 
pe ee re ee 52 
PR. | be wkenes sete dexcckes 50 
Disease of digestive organs... 31 
PIE, oii ences be nnecete 26 
Bronchitis, pleurisy, ete. .... 25 
Diseases of arteries ......... 24 
ee ea err ee 22 
Blood poisoning, anemia, etc. 19 
pe ee a eee 15 
Qe eee eer ee Tr ree 10 
err eet ee ee 9 
SOT GD saa cieiwdsanadss 9 
CTO SNES 2G ae aie nen ene hae 7 


Nervous prostration, conges- 


om of Demin, G66... 6. nicices 2 
PS eer ree 1 
REE GUROP GRINGO 6c iiss stcais 223 
Age at death shows: | 

Lives. Amount. | 
years of age and 
a ee ee a 51 $87,294.35 | 


et | 
between 30 and 40..168 355,404.04 | 


Between 40 and 50...267 648,150.90 
Petweera 50 and 60..255 932,839.36 | 
855,181.77 


Total ..............923 %§$2,878,870.42 | 


*Includes 50 women insured for $85,- 
245.61. The New York Life insures 
women on the same terms as men. 

The years in force and amounts are: 

Years in Force Lives. Amount. 
Ii«d in Ist year of ins. 35 $133,024.63 





Died in 2d year of ins. 38 108,243.73 
Died vetween 2 and 5 

PORE . ais ca 0k Kade 79 300,092.94 
Died between 5 and 10 

Le Rat ee 217 636,823.91 
Died between 10 and 

J. eee 455 1,260,466.61 | 


Died afttr 20 years.. 99 440,213.54 


WE Gidea atest 923 *$2,878,870.42 
*Includes 50 women insured for 
$85,245.61. 

In December, 12,218 applications for 
new insurance were received and over 
106,000 renewal premiums were paid. 





MUTUAL LIFE’S GREAT FIGURES. 





Paid Nearly $64,000,000 to Policyholders 
Last Year—New Business of $165,- 
000,000—Shows Big Gains. 





The amounts that a company returns 
to its policyholders during the year, are 
after all the most attractive feature of 
any life insurance company’s state- 
ment of its business. In examining the 
exhibit of the Mutual Life of New York, 
it is this item that immediately catches 
the attention. During 1913 the Mutual 
Life paid to its policyholders the great 
sum of $63,757,992, which taken together 
with credited accumulations for the 
year of $7,673,745, brings the total 
benefits to policyholders up to $71,431,- 
738. Turning then to the amount re- 
ceived from policyholders in the year, 
which totaled $58,486,326, it will be 
seen that there is an excess of total 
benefits in 1913 of $12,945,412, and an 
excess of payments to ,pclicyholders 
over amount received from them for the 
year of $5,271,666. 

This record has been a consistent and 
continuous one. During the Company’s 
71 years of service to policyholders, it 
has paid to them $1,130,244,147 and has 
accumulated for them over $604,500,000. 
This shows an excess of benefits of 
$204,844,436. 

The dividends paid by the Company 
last year alone amounted to $17,201,730 
and the total appropriated for dividends 
during 1914, is $18,078,540. 

New insurance paid tor last year 
amounted to $165,124,377, wnich was an 
increase of over $8,000,000 and brings 
the total insurance in force to $1,598,- 
466,078. This represents a gain in in- 
surance in force of over $47,500,900. 
The Mutual Life’s total admitted assets 
are $607,957,044, a gain of nearly $8,- 
000,000. Income amounted to nearly 
$87,000,000 and premium income alone 
reached approximately $58,000,000 an 
increase of nearly one and a quarter 
million. 


The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 


Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 


See Official reports or other publications 








A history of conservative and Econom- 
ical Management for more than Forty 
Years; Deposit of full reserve to secure 
Policies, ete. 

These are effective helps with intelli- 
gent prospects. 





Separate Territories to Agents 
LONG CONTRACTS— FAIR TERMS 














THE CLEVELAND LIFE 


LIFE 











GREAT OPPORTUNITIES 


For active insurance salesmen in Ohio, 
Michigan, West Virginia and Kentucky. 
NEW FEATURES IN OUR POLICIES MAKE THEM SELL. 


Write for information, mentioning this paper. 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 
HEALTH 


INSURANCE COMPANY 


ACCIDENT 








THE PROGRESS 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


Is Steady Sure Solid 


GOOD TERRITORY FOR RELIABLE MEN 
IN THE 


GREAT MISSISSIPPI VALLEY 


Contracts direct with the Company 





Address, Home Office, Springfield, III. 








—_ a 
MICHIGAN 
STATE LIFE 


DETROIT 


poner G. HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 


over © eS 
$9,000,000.00 Policies 





Insurance in force 





Participating and Non-Participating 


Offers unexcelled Policies and 
splendid commission contracts 
direct with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 


Special Inducements for 
General Agency Contracts 





Home Office: ST. LOUIS, MO. 











You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 


UR direct contract system 





places the Company in 
absolute touch with the individ- 
ual agent, consequently merit is 
recognized. Several good open- 


Direct Agency Contract 
OF THE MANHATTAN LIFE 





ings are available for men who 
have had experience in handling 


A top-notch renewal income as- ; , 
men and developing territory. 


sured for years to come. 
Are you interested ? 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 
W.C. BALDWIN, HOWARD 8. SUTPHEN, 


NEW YORK President Director of Agencies, 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY 














Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


Attractive literature 
W. S. Weld, Supt. of Agencies 


New policies with modern provisions 
W. D. Wyman, President 











REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 
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Practical Suggestions to Help the Man With the Rate Book Increase 
His Income and General Efficiency. 
Agents are always insures keeping the family together and 
A Feature urged to secure a set- enabling the children to be protected 
That’s Worth tlement with the ap- until they are old enough to be self- 
Considering plication because it supporting. 


is a benefit to them 
and to the Company to do so, but it 
should be remembered that there is just 
as good reason, from the standpoint of 
the insured why the first premium 
should be paid with the application. As 
an officer of the San Antonio Life says 
in presenting this point to the agents: 

“Let us look at the case from the 
applicant’s side first. He makes his ap- 
plication for a policy; undergoes the 
examination; makes no_ settlement. 
Therefore, there is no insurance in 
force until the policy is issued and de- 
livered to the applicant, and a seftle- 
ment is given while he is in good health. 
Should he, through sickness or acci- 
dent, become disabled after he has stood 
the examination, he has no insurance, 
and according to the application, the 
policy could not be delivered, for, it is 
agreed in the application which. has 
been signed for the policy, that there 
shall be no insurance until a settlement 
has been made while he is in good 
health. A settlement made while he is 
not in good health would be contrary 
to the terms of the agreement in the 
application. What is the situation if 
settlement is made when the application 
is signed? The applicant is in good 
health (ag shown by the appiication), 
therefore, as soon as this application is 
approved by the Company, the insur- 
ance is in force, regardless of sickness 
and accident occurring after the exam- 
ination. Why? Because settlement 
was made while the applicant was in 
good health. 

“Attached to the application is a re- 
ceipt to be given to the applicant when 
he makes settlement with the applica- 
tion, and this receipt, when properly 
completed and signed by a duly accred- 
ited agent, is sufficient proof that the 
premium has been paid. From the 
agent’s point of view: cash settlements 


mean your work is complete. The 
transaction, from your standpoint, is 
closed. There is no antagonistic influ- 


ence or competitive agents’ work to 
combat. Do not take notes if you can 
secure cash! You make more enemies 
by taking notes than you do friends. 
Notes have to be collected. Often 
when the notes come due it is not con- 
venient for the policyholder to pay 
same. Result? He blames the agent, 
forgets about his policy—the protection 
it gives his estate, and wishes he could 
lay down on his obligation. Cash with 
the application eliminates all collection 
work and creates a better feeling in the 
policyholder for the Company. It also 
means more satisfactory business for 
the agent, as well as for the Company. 

“Cash with the applications means 
‘work well done.’ The Company knows 
that the agent cannot always secure 
cash with the applications, but it does 
know that if he tries, he can secure the 
cash in a great many cases. A com- 
pleted work means no ‘not taken’ busi- 
ness. ‘Not taken’ business is expensive 
to the Company, and yields no commis- 
sions for the agent. Cash with applica- 
tion: work complete, no ‘not taken’ 
business—a satisfied policyholder. It 
also means a saving of time, collection 
work and correspondence.” 

. » a 


Income insurance, which 


Principle is attracting so much at- 
Ofincome tention at present, does 
insurance not involve any new prin- 


ciple of life insurance. It 
is merely an improved application of 
the original principle as regards the bet- 
ter conservation and distribution of the 
funds arising from life insurance, More 
than any other form of policy payment it 


The old plan of paying over to the 
beneficiaries a lump sum on the death 
of the bread-winner is a great benefi- 
cence; but it carries no assurance that 
the sum so paid will be carefully ad- 
ministered and so invested that it will 
continue to furnish support and aid to 
the family for any length of time. All 
of it may be promptly invested and 
lost; it may be spent extravagantly as 
long as it lasts and leave the benefici- 
aries no better off than they would have 
been with nothing. The income form 
of payment, however, is as if the bread- 
winner had left a definite estate in the 
hands of a trust company, the income 
of which is to be paid to the heirs for 
a definite or indefinite time, after which 
the principal will be paid over. Some 
of this purpose has hitherto been ac- 
complished by “instalment” forms of 
policies, providing for the payment of 
the principal sum in a series of years 
in proportionate instalments. 

In the majority of life insurance cases 
it is undoubtedly better to provide a 
small certain income for a long period 
than to provide a larger sum that will 
slip through the hands of the benefi- 
ciaries because they have not the busi- 
ness experience and knowledge to con- 
serve it. In these days when so many 
women are entering business life and 
are getting the same practical educa- 
tion at school that was formerly re- 
served for men alone, it may be that in 
a generation or two widows will under- 
stand better the care of funds left to 
them. But the main thing, after all, is 
to provide definitely a maintenance for 
the young children of a family until they 
are through with school and can earn 
their own living. Income insurance se- 
cures that beyond all question of the 
capacity or incapacity of the widowed 
mother. 

It creates the life insurance company 
into a co-operative trust company con- 
ducted at minimum expense for the 
benefit of that enormous body of 
medium earners to whom life insurance 
is the greatest boon of modern society 

Am. Central Bulletin. 

* * - 
C. F. Hitchcock, assist- 


Thoughts on ant superintendent for 


Writing The Prudential at Min- 
Ordinary neapolis, gives some 
thoughts on _ writing 


ordinary, saying: 

“In canvassing for Ordinary business 
we should interview prosperous men 
who can afford to carry from two to five 
thousand dollars of insurance or more. 
Do not be afraid to canvass them for 
a suitable amount that will correspond 
with their income. The first thing to 
do is to get their confidence, so as to 
present your proposition in a _ profes- 
sional manner. 

“A most successful way to close a 
$3,000 or a $5,000 case is to have a 
sample policy with the age of your pros- 
pect and the amount of policy you in- 
tend to sell him filled in, being careful 
to select the policy you consider best 
suited to him. 

“If your prospect is a married man, 
endeavor to have his wife present and 
explain the policy carefully to both; this 
wil] not only assist you in closing the 
business, but will be of great assistance 
in the renewals. You thus make a 
closer acquaintance and will be able to 
get a larger number of prospects. 

“Make a close study of your prospect, 
then you will be prepared to handle his 
case easier in close competition. Let 
your prospect know that you know your 
business and he will have confidence in 
you.” 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


- The Fifty-third Annual Statement 
of the Home Life Insurance Company. 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13, 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 














A goodly crew of money 
makers are writing 
Insurance for the . . . 





in Texas and Arkansas. If you 
want to join them, tell us now. 
JAS. A. STEPHENSON 
PRESIDENT 
DALLAS, TEXAS 











THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates op a full 3 per ont. e 
under Massachusetts 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1913..... $61,418,397.99 
Liabilities..... savcceeses 57,329,587.56 
EE 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barhey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 














UNEXCELLED IN 
Favorable Mortality 


—-45D— 
Economy of Management 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 























The Guarantee Life Insurance Co. | 
HOUSTON, TEXAS | 


in force over twenty Millions of dollars. | 


insurance 
Assets over One Willion. 


Business received first ecight months, 


average Ore Million a month). 


We want a capable general 


important open territory. 


1913, over Eight Million 


agent for vacart office. 














OPEN TERRITORY 





Personal Producers who have also ability to organize 
territory and build a staff of productive agents will find 


abundant opportunity and salable policies with 


Scranton Life Insurance Company 


JAS. S. McANULTY, President 
SCRANTON, PA. 
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HOW TAX AFFECTS AGENTS. 
(Continued from page 1.) 


tains to the agents and other company 
employes in your territory as follows: 

First—The Company has not with- 
held the 1913 income tax from the 
compensation paid by it to any agency 
director, agent, or other field employe. 

Second.—Each agency director, agent, 
or other employe whose income between 
March 1 and December 31, 1913, was 
$2,500 or more, must, on or before the 
first day of March, 1914, fill out, verify 
and file with the Collector of Internal 
Revenue of the district where he re- 
sides a return on Form 1040, prepared 
by the Internal Revenue Department 
for that purpose. Form 1040 can be 
obtained by mailing a request for it 
to the Collector of Internal Revenue 
of your district. The law imposes a 
penalty for failure to fill out and file 
Form 1040 on or before March 1. 

Third.—The return is of that part of 
each person’s income received in 19*3 
on and after March 1. That is, no re 
turn should be made of income receiv- 
ed during January or February, 1913. 

Fourth.—In filling out Form 1040 fill 
out first page 2, then- page 3, and then 
page 1. All entries on page 2 should 
probably be in the column headed B. 
Whoever does not know what the Com- 
pany has paid him between March 1 
and December 31, 1913, inclusive, and 
cannot find out except by inquiring of 
the Company, should write to the home 
office direct. Do not ask the cashier 
of the local office to give this, because 
the way his bocks are kept he cannot 
do it without unnecessary and unrea- 
sonable work. The home office can 
give these total figures without very 
great trouble. 

In the proper place on page 3. give 
the total amount of all your business 
expenses for the year. 

After filling out 


> 


pages 2 and 3 and 
totalling the pages, carry the totals 
to page 1. From “3, Net Income,” on 
page 1, deduct the total amount of 4, 


5 and 6, on page 1. The amount of 
item 6 in this return is $3,333.33 for 
every person who is a married man 


with a wife living with nim; for every 
other person it is $2,500. 

Fifth—Make out your return now, so 
that you will have plenty of time for 
settling unexpected questions, especial- 
ly remembering that your return must 
be filed before March 1 1904. 

Rulings on Annuities. 

Another matter that has required 
special rulings by the Internal Revenue 
Department is the application of the 
tax to annuities. There has been a 
change in rulings on annuities as 
shown in the correspondence below. 

Vice-President John D. Sage of the 
Union Central Life brought the matter 
to the attention of the Internal Revenue 
Department in the following letter: 
“Hon. W. H. Osborn, Commissioner of 

Internal Revenue, Washington, D. C. 

“Dear Sir: This and other life in- 
surance companies issue policies which 





are payabje in a stipulated number of | 


installments, such as twenty. Others 
are payable in a stipulated number of 
installments with a further large pay- 
ment at the end of a period of say 
twenty years. Others are payable for 
a fixed period of twenty years and 
thereafter as long as the beneficiary 
may survive. The question ariges 
whether this and other life insurance 
companies are required to withhold the 
tax bef@re paying thes: installments. 
May I ask you for a ruling on this 
point? 

“We have now before us a particular 
case. We are making payments now 
to a beneficiary under @ policy of $10,- 
000 a year for twenty years, and at 
the end of that time the further pay- 
ment of $200,000, and we should like 
to know whether it will be necessary 
for us to withhold the tax.” 

In a subsequent communication, sent 
before there had been a ruling on the 
matter, Vice-President Sage said: 

“You have before you my letter of 
December 5th in regara to a ruling 
under the Income Tax Law, especially 
relating to the payment of installments 
on policies and the withholding of the 
tax at the source. In that letter I may 
not have made it plain that the pay- 
ments contemplated are tot to the in- 
sured, but to the beneficiary, who is 
another person. 

“We are now asked to pay $10,000, 
which is an installmen: on a policy 
payable to a beneficiary who is the 
widow of the insured, and this par- 
ticular installment was due last July, 
but has been held up te this time to 
the credit of the payee owing to her 
absence from the country. She now re- 
quests payment. In this connection 
it occurs to us that even if you decide 
that in such cases the tax should be 
withheld at the source, yet in this par- 
ticular case as the installment was due 
last July you may decide to make the 
ruling that the tax need not be with- 
held.” 

The First Ruling. 

On these questions the 
ruling was made: 

Jchn D. Sage, Esq., Unioa Central Life 

Insurance Company, Cincinnati, Ohio. 

Sir: Referring to your letters of the 
Sth and 15th instant, asking instruc- 
tions, relative to the matter of with- 
holding tax on installmer.t payments on 
insurance policies, you are informed 
that the proceeds of insurance policies 
paid pursuant to contract are held not 
to be taxable in the hands of the bene- 
ficiaries, hence, in the payments of 
such proceeds, whether the same be in 
a slump sum or in installments, at the 
death of the insured, on a matured 
policy, or as annuities, no withholding 
of the tax is required. 

Respectfully, 
(Signed) Robert Williams, Jr., 


Department Makes Modification 
It will be seen from the subjoined 
letter and reply of the Department, 
that the foregoing rulines are consider- 
(Continued on page 16.) 


following 


LIFE INSURANCE DEPARTMENT 


(Continued on page 16.) 








“Cheerful Yesterdays—Confident To-morrows” 


UR Field force is “Cheerful” over the yesterdays of 1913- both issues and 

deliveries were larger than in the phenomenal year 1912. 

is “Confident” in respect to the “To-morrows” in 1914. 

a fine start, and they face the future fearlessly, filled with faith in their country, 
with pride in their business, and with devotion to their Company. 


Occasionally we have an agency opening for a delivering producer 


Our Field force 
Already they have made 








JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
INCORPORATED 1851 
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THE 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
By the People 
For the People 


The Daily Average of the Company’s 
Business during 1913 was: 


The Company 


549 per day in Number of Claims Paid, 

7.895 per day in Number of Policies 
Issued and Revived. 

$1,076 339 per day in New Insurance 
issued and Revived. 





#286.288/2 per day in Payments to 
Policy holders and Addition to ke- 
serve. 


$164,025.94 per day in 
Assets. 


Increase of 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGEST 
Seuthern Life 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1913: 


Mabtt : S$ 9.744, 2738.87 

Liab! lities 8113997 41 

Capital and Surplus 1632 276. 4¢ 
Insurance in Force 5 
Payments to Policyholders since 


- STRONGEST 
Insurance Company 


irvanization 
Is Paying its Policyholders nearly #*1,.250,000.00 annovally 


GOOD TERRITORY FOR LIVE AGENTS 











No long sermon 


is needed 





E INSURANCE COM 
OF BOSTOF mMaSSaCHUSETTS 
to prove the salability of our Policies. 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


More than two million of them in 
force—hundreds more written every busi- 


ness day. 














COIN COMPELLING CONTRACTS 
Waiting For Willing Workers 


— WITH THE 


Philadelphia Life Insurance Co. 


N. E. Cor. Broad and Sansom Streets, Philadelphia 


WRITE TO ME JACKSON MALONEY, Mgr. of Agencies 

















1850 1914 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 
Good men, whether experienced itn life insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure for themselves, in addition to first year's com 
mission, a renewal interest insuring an income for the future. Address the Company at ite Home 
Office, 277 Broadway. New York City. 
JOHN P. MUNN, M. D., President 
CLARENCE H KELSEY, Pres. Tithe Guarantee and Trust (o. 
WILLIAM H. PORTER, Banker EDWARD TOWNSEND, Pres. lmperters and Traders Nat Bank 


PINANCE 
COMMITTEE 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; Clarence Az- 
man, Vice-President and Treasurer; G. 
A. Watson, Secretary. The address of 
the officers is the office of this news- 
Telephone 2497 John. 


£5.00 a 


paper. 

Subscription Price year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


THE NEW JERSEY RATE LAW. 

If the New Jersey fire insurance rate 
law is changed at all the logic is that 
legislation will be a 
The bill 
from 


such important 
measure of the reigning party. 
introduced last week, emanates 
the leader of the minority in the New 
Assembly, Mr. Richards. Al- 
though the great majority of | local 
agents and newspapers feel that the 
operation of the Ramsey act is to be 
given a fair, square test, the introduc- 
tion of the Richards bill to amend the 
present law furnishes Yhe Eastern Un- 


Jersey 


derwriter with the opportunity to print 
an unusually interesting defense of the 
measure, written by an intelligent Iccal 


agent with a legal turn of mind. This 
article proves that the public is the 
beneficiary under the present act. It 


is not reasonable to suppose that voters 
are going to permit the repeal of a law 
which saves them so much money, 


THE GLOBE FULMINATES. 

Evening Globe, at 
agitated on 
mat- 


New York 
intervals 


The 
regular 
editorial 
ters. Recently 
for the first time 
the life insurance companies were dis- 
restricting the 
the insured on 
The in- 
the 


becomes 
over insurance 
the 


became 


its page 
evidently 


that 


paper, 
aware 
couraging and even 
granting of 
their policies. In 
stantly 


loans to 

this 
oppression by 
the 


Globe 
com pa- 
the 


saw 


nies and flew to defense of 


policyhclders. 


It mattered nothing to The Globe 
that the steps of the companies to re- 
strict policy loans were taken largely 


at the insistance of the insurance com- 
missioners who are supposed to be the 
official watch-dogs of the policyholders. 
The Globe did not know this as it does 

great other things 
insurance 


not know a 
the 
Again, on Tuesday evening, this would- 


many 
about business. 


be reformer of imaginary wrongs in th? 


insurance business, fulminated with 
n.ore hysterical misinformation. This 
effort was headed, “Another Insurance 


Hold-Up.” One who by leng experience 
in insurance matters has gained a con- 
knowledge of the business, 
The editorial with 
and patience, but it would be 
found absolutely futile as a vehicle of 
information. It attempts to show “lia- 
bility rates” exorbitant in New York 


siderable 
might read 
care 


Globe 
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“aecident liability 
oppression. That is 
incorrect enough to 
edi- 


and charges the 
companies” with 
vague and also 
satisfy the most 
torial agitators. 


irresponsille of 


JEALOUSY. 

Sad to say jealousy is by no means 
confined to stage stars. It is unfortu- 
nate for the fire insurance companies 
that a kindred emotion seems to be mov- 
ing the administration of one of the 
largest cities in the Midule Department 
into taking action detrimental to the 
interests of underwriters. It has result- 
ed in orders to remove a district tele- 
graph system from fire headquarters, 
and, also, in restrictions on the local 


salvage corps. What if the latter 
reaches a fire in advance of the regular 
department? 


The more assistance in reducing the 
loss the better, 

SEEKS DRUGGISTS BUSINESS. 
Inter-Insurance Organization of St. 
Louis Well Advertised in 

South. 

From one of our Aia)bama subscrib- 
ers We have received an inquiry re- 
garding the Druggists indemnity Ex- 
change of St. Louis, which appears to 
be creating something of a stir in the 
Southern State. Insurance Commission- 
er Brown advises that the concern is 
not licensed in Alabama and the State 
is entitled to collect one per cent:, of 


the gross premiums pzid it for in- 
demnity. 

The Druggists Indemnity Exchange 
is a purely inter-insurance organiza 


tion the liability of its members being 
individual and not joint. Aside from 
the premium deposit cach member is 
obligated for $100 as an emergency 
fund for excess losses. 

H. W. Eddy, manager of the organiza- 
tion, has been identified with it for 
several years. 

Inspections and adjustments for the 
Exchange are made voy» the Underwrit- 
ers Service Company, 3!so of St. Louis. 





VOIDED BY OCCUPANCY CHARGE. 


Appellate Division Decides Gardenville 
Case in Favor of the Glens Falls 
Insurance Company. 

Buffalo, Feb. 10.—The Appellate Di- 
vision has reversed the judgment se- 
cured in the the New York Supreme 
Court by John Wisz against the Glens 
Falls Insurance Company. 

The action was to recover on an in- 


surance policy, covering his house in 
Gardenville, N. Y., which was burned 
November, 1912. Wisz, in the lower 


court, was successful on the claim that 
the house was still used as a dwelling 
by him, as required by the terms of the 
policy. The Appellate Division, how- 
ever, holds that the premises ceased to 
be occupied as a private residence prio1 
to the fire and that the policy, therefore, 
was voided. 
SPECIAL AGENT IN NEW ENGLAND. 
Louis H. Small has been appointed 
special agent in Connecticut, Western 
Massachusetts and Vermont for the 
Insurance Co. of North America, the 
Alliance and the Philadelphia Under- 


writers. re -arn 

ENTERING ADDITIONAL STATES. 
Plans for entering the Potomac 
(Fire) Insurance Company of Wash- 
ington, D. C., in West Virginia, Ohio 
and Illinois are well underway and 


will be consumated shortly. 





Shareholders of the Franklin of 
Washington, D. C., are considering the 
purchase of stock of the Company now 
held by President John A. Kelley of 
New York. 
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The Human Side of Insurance 




















C. CLARK HOWARD. 





C. Clark Howard, taking up the 
post of agency manager for the Great 
Eastern Casualty Company, returns to 
his first love. For fourteen years Mr. 
Howard served the Great Eastern Cas- 
ualty in a most efficient manner, ad- 


vancing to the important position of 
field manager. While acting in this 


capacity, the business of the Company 
showed a substantial, permanent and 
profitable growth. Scme two years ago, 
Mr. Howard resigned to become super- 
intendent of the commercial accident 
department of the Massachusetts Bond- 
ing & Insurance Company, where he 
continued to demonstrate by practical 
results his ability to build up an agency 
organization of the productive type. 
While The Eastern Underwriter is not 
authorized to announce that President 
Fibel ‘“‘killed the fatted calf and began 
to make merry” in connection with the 
return of Mr. Howard, we know there 
was great joy among the home office 
staff of the Great Eastern Casualty and 
especially is this true of the chief execu- 
tive over the home coming of his pro- 
tege, and the jollificution will extend 
throughout the entire field force. 
- s _ 


A. ©. Edmonds, assistant 
of the Insurance Report, of Denver, 
recently solicited the home office of 
the Phoenix Mutual Life for an ad- 
vertisement. He made such an im- 
pression on the company officers that 
after he left they wired, offering him 
a job in the field. He accepted and 
returned to Hartford this week to be- 
gin work. Mr. Edmonds is the son of 
Manager Edmonds, of the Commercial 
Union and Palatine in the Rocky 
Mountain States. 

> . ® 


secretary 


Allan E. Brosmith has resigned as 
trial counsel for the Travelers Insur- 
ance Company and has opened offices 
in New York city where he will be as- 
sociated with Frank Verner Johnson in 
the general practice of law. 

a * ea 


Carl E. Secoy, who has just been 
made assistant agency manager of the 
Phoenix Mutual Life, of Hartford, was 
formerly a train dispatcher in that city 
and became interested in the life in- 
surance business in 1910 as a part-time 
agent. He resigned his railroad con- 
nection in January, 1911, to devote his 
entire time to life insurance in the Con- 
necticut department of the Phoenix 
Mutual. He was made agency super- 
visor by Manager Clayton W. Wells and 
in May, 1913, he went to the home office 
as assistant to Agency Manager Wins- 
low Russell. 


Evan M. Mitchell, of Utica, N. Y., has 


sold his interest in the insurance 
agency of Mitchell & Lu!!, of Utica, ana 
has been appointed agency supervisor 


of the Security Mutual Life with head- 
quarters at Binghamton. 
* x x 


Henry A. Macgowan, general agent 
for the Mutual Benefit Life at 
Worcester, Mass., gave a dinner to his 
agents recently at which he was toast- 
master. He had as guest of honor 
Mayor George M. Wright of Worcester 
who was a boyhocd friend of his in 
their native town. For many years 
after entering business they were sep- 
arated, but the wheel of fortune brought 
them together again in Worcester. 
Maycr Wright is a great believer in life 
insurance and in addition to a large line 
of perscnal insurance his Company, the 
Wright Wire Co. of Worcester, carries 
over $300,000 on his life. 

& * * 

William Gellatly, who succeeds the 
late W. H. Woolverton as president of 
the Gamewell Fire Alarm Telegraph 
Company, cf New York, was formerly 
and fer a number of years vice-presi- 
dent and general manager of the cor- 
poration. He has an intimate knowledge 
of its business and of the conditions 
and needs of the fire alarm service of 
the country generally. Level headed 
and the soul of integrity Mr. Gellatly’s 
success in life is thoroughly deserved. 
He is widely known to fire underwriters 
who hold him in the highest esteem. 

* +. * 

H. F. Quinn, is rounding out his 

twenty-first year as Brooklyn manager 


of the Home Insurance Com- 
pany, and his forty-first year in the 
fire insurance business. For a long 


time he was assistant secretary of the 
Lafayette Fire Insurance Company. He 
has seen more than twenty Brooklyn 


companies pass out of existence. At 
one time the Montauk, Ridgewood, 


Firemen’s Trust, Brooklyn, and Frank- 
lin & Emporium did a splendid local 
business. Conflagrations and business 
panics caused the retirements. 

* 


C. M. Logue, head of the widely pro- 
gressive and _ successfu Pittsburgh 
agency firm of Logue @Srothers & Com- 
pany, sailed from New York upon a 
trip through the Carribean on Satur- 
day last. Mrs. Logue accompanied him, 
While away the tourists will examine 
the Panama Canal at cluse range, stop 
at the leading Venezuelan ports cros3 
to Cuba and other West India islands, 
before turning homeward. They are 
due in this city about April 1st. 

” x + 


E. C. Schmidt formerly a bank em- 
ploye at Spirit Lake, Idaho, and a mem- 
ber of the $100,000 club cf The Pruden- 
tial, has become general agent for the 
Missouri State Life for eastern Wash- 
ington and northern Idaho, with head- 
quarters at Spokane. 

* tk * 

Angus W. Mishaw has succeeded to 
the general agency for eastern Washing- 
ington of the Canada Life with head- 
quarters in Spokane, succeeding Neil 
Flenner, who has taken up life insur- 
ance work in western Canada. 

a * * 

A. R. Fullerton, superintendent of the 
Equitable Life’s Bureau of Statutory Re- 
quirements, whose picture appeared in 
The Eastern Underwriter last week, 
was, through a typographical error, re- 
ferred to as “A. R. Fuller.” 

a * * 


Charles M. Clements, of Glens Falls, 
N. Y., for more than twentv vears a 
representative of the New York Life, 
died at the home of his daughter, Mrs. 
Thomas R. Remson, Brooklyn, last 
week. = = 

W. M. Chance has been appointed 
agency manager for the Continental 
Life of Salt Lake, for eastern Washing- 
ton, with headquarters at Spokane. 
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BOARD FOR WASHINGTON, D.C. 


NEW AGREEMENT BEING SIGNED. 





Membership to Embrace Both Com- 
panies and Agents—Graded 
Commissions Adopted. 





Company signatures are being at- 
tached to the newly completed agree- 
ment for the proposed Underwriters 
Association of the District of Columbia. 
Membership in the organization is di- 
vided into two classes: 1st, companies, 
and 2nd, local or general agents. The 
former alone will be entitled to vote at 
meetings. 

It is intended that the affairs of the 
Association will be handled by a gov- 
erning committee, manager and a treas- 
urer. 

The graded plan of compensating 
agents has been decided upon; the grad- 
uation being 30, 25 and 20 per cent. flat, 
plus 5 per cent. contingent. The 30 per 
cent. rate is granted upon preferred 
business, which comprises the great ma- 
jority of risks in the District; 25 per 
cent. is allowed upon mercantiles, while 
but 20 per cent. is given upon special 
hazards. 

It is regarded as highly probable that 
the percentage of company signatures 
regarded as essential to the launching 
of the new Association will be secured. 





TO MEET IN ROCHESTER. 





Plans for Convention of New York State 
Association of Local Fire 
Agents. 





At a meeting of the execu.ive com- 
mittee of the New York State Associa 
tion of Fire Insurance Agents it was 
cecided to hold the annual meeting in 
Rochester, probably on June 10. The 
association has a membership of 500, 
and is striving to increase it. 

The president cf the association is 
Glenn H. Johnson, of Leonard, Turn- 
bull & Johnson, Inc., Syracuse. This 
agency represents the Detroit Fire and 
Marine, Connecticut, Norh River, 
Citizens, of Maryland; London Assur- 
ance and Phoenix, of London. 





RE-ELECT AMERICAN OFFICERS. 

The American Insurance Company, of 
Newark, re-elected officers and directors 
last week. The officers are: Presi- 
dent, Philemon L. Hoadley; vice-presi- 
dent, Charles E. Sheldon; secretary, C. 
Weston Bailey; assistant secretary, 
Frederick Hoadley. 





Joseph H. Wright of Trenton, was 
elected president of the Association of 
Fire Underwriters of New Jersey at the 
meeting in Trenton Tuesday. 


RECEIPTS AND REMITTANCES. 





Amounts Sent or Received by United 
States Branch Offices of Foreign 
Companies. 





Albany, Feb. 11.—(Special.)—The fig- 
ures showing the amoun.s received or 
remittel by the United States branch 
offices of foreign fire companies to their 
head offices, are as follows in so far as 
the information has been received to 
Gate: 


THE EASTERN UNDERWRITER 


| 


Company From. To. } 
Abeille, Frauce.. $441 $45,000 
Alas, ingland 65,926 115,838 
british Am. Can. 65,849 47,173 
Balkan Nat’l 150,000 58,576 
Caledonian, Scot. Pe ee 113,716 
Cologne Re-Ins. 171,165 411,784 
Com. Un., Eng. 54,990 527,936 
First Bulgarian 168,523 11,00 
Frankona Re. ueton she 95,18 
Gen'l France 20,002 27,295 
Hamburg-Brem. 10,527 5,859 
Law Ua. & Rock 438,759 55,379 
Liv. & Lon. & 

Globe, Eng. 19,918 1,050,414 
London Assur. 3,000 203,701 
Lon. & Lan. 73,889 291,876 
Minerva Re. Ger. 158,729 165,194 
rare eseskas 250,004 
CM 8 + cow wrines a6 380,904 | 
Nationale Fr. vant 
N.: Br. & Mer.... a 732,244 
Nor. Assur., Eng. 209,816 495,494 
Nord-Deutsche 150,060 a 
Nor. Un., Eng. . 279,781 317,52: 
POIMIMO .cccaes 8,086 144,267 
Phoenix, Lon. 73,515 51,540 
Phoenix France or 60,000 
Royal, Eng. ; 780,068 1,175,183 | 
Royal Ex., Eng.. 250,341 234,594 
Russian Re. .. Ae ee 48,672 
Scot. U. & N. 65,091 12,801 
State Assur., Eng. 19,773 104,820 
Sum, Ems. ..... 172,271 74,109 
Rare 25,000 nie ee 
Swiss Nat’l ..... 8,850 50,500 
Un. Assn., Eng.. 362,469 77,332 
Union, France ees 2,163 
Urbaine, France 536,116 9,074 
West. Assur. ... 218,571 158,555 
Yorkshire ..... 12 730 





BUFFALO MUNICIPAL INSURANCE. 

Comiproller Cochrene, of Buffalo, 
wants that city to drop municipal in- 
surance and return to the old plan of 
paying premiums to stock companies 


for covering public buildings. The Buf- | 


falo ordinances provide now that the 
Comptroller must spend $5,000 an- 
nually on fire insurance for 
buildings, 
ing fund. The Mayor of Buffalo re- 
cently cut the Comptroller's appro- 
priation $15,000. Mr. Cochrane feels 





} 


public | 
and piace $10,000 in a sink- | 


that the only buildings on which the| 


city should insure itself 


schools. 


are 


the | 





CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
his leader. That company is certain 
to be the Continental. 


Western Office 
332 South La Salle St., Chicago 


Home Office 
80 Maiden Lane, New York 


HENRY EVANS, Fresident 








Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Home Office 
80 Maiden Lane, New York 


Western Office 
137 South La Salle St., Chicago 


HENRY EVANS, President 











FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


Backed by almost illimitable re- 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 
issued today. 


Gross Combined Assets.......$42,215,116 
Policyholders’ Surplus.......... $23,589,661 


Home Office 
80 Maiden Lane, New York 


Western Office 
332 South La Salle St., Chicago 














FRED. S. JAMES 





No. 


“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS. FRANCE 
ESTABLISHED 1838 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
123 WILLIAM STREET 


NEW YORK CITY 


GEo. W. BLOSSOM 
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UNDERWRITERS SRE ADAMSON z BOSTON CONESSTED DISTRICT. | 


FIRE PREVENTION IS DISCUSSED. 
Commissioner and Companies Will Co- 
operate—8,000 Firemen Make 
Building Inspections. 


Representatives of the New York 
Board of Fire Underwriters and Fire 
Commissioner Robert Adamson, of New 
York, held a meeting in the latter’s 
office yesterday with the object of 
bringing about a closer co-operation be- 
tween the underwriters and the local 
fire department. At the meeting the 
entire subject of fire prevention was 
threshed out. 

Commissioner Adamson has done 
some splendid work since his appoint- 
ment When he took office he found 
the Bureau of Fire Prevention almost 
paralyzed because it was overwhelmed 
with work. There was a force of about 
223 men in the Bureau all told, includ- 
ing clerks, examiners and inspectors. 
Less than one hundred persons were 
working outside as inspectors. 

Utilizes Uniformed Force. 


Some idea of the stagnation of the 
work can be judged by the fact that 


more than 8,000 individual complaints 
of buildings regarded as unsafe in this 
city had been received. Mr. Adamson 
called Fire Chief Kenlon and asked him 
it the uniformed force had been utilized 
in any way to assist in the work of fire 
prevention, and he told him “no.” 
Thereupon, the commissioner issued 
orders that the uniformed force—con- 
sisting of 5,000 men—should at least 
once a month inspect every building in 
the city. 

Mr. Adamson has asked the under- 
writers to assist him in stopping arson 
and the desired co-operation has been 
pledged. 


ROBERT E. GOOCH DIES. 


tobert E. Gooch, special agent in 
New York State for the London Assur- 
ance, died a few days ago at Forest 
Hills, L. I., at the age of 49. For twelve 


years he was secretary of the Western 
Reserve Fire Insurance Company at 


Cleveland, O. A few weeks ago he was 
compelled to stop traveling and was 
confined to his home because of a 


He left a wife, daughter 
latter a student of 


chronic illness. 
and a son, the 
Cornel] University. 


HEARINGS IN PITTSBURGH. 

Pittsburgh, Feb. 11.—The Pennsyl- 
vania Commission to investigate fire in- 
surance rates is in session here. Charles 
Gerwig, president of the Teutonia In- 
surance Company, was the first witness. 
He testified that companies should ad- 
here to rate schedules. 


FRANKLIN APPOINTMENTS. 

Philadelphia, Feb. 11.—The Franklin 
Fire Insurance Company has appointed 
J. Howard Brown & Co. its agents for 
Philadelphia and vicinity. In Boston it 
will be represented by Gilmour, Rothery 
& Company, formerly Rothery, Emery 
& Perkins. 


GIVEN PHILADELPHIA AGENCY. 

James F. Ifill and Son succeed Ridge, 
McNeill and Furlong Philadelphia 
agents of the Urbaine, of France. 


as 


Some Prominent New York Company 
Officials Think That Rates 
Are Too Low. 





Dissatisfaction with insurance rates 
prevailing in Boston, particularly in 
the congested district, is voiced by 


many company officials. One company 
representative told The Eastern Und :>2r- 
writer that his company has $1,000,000 
at risk in this section, with a pre- 
mium income of from $5,000 to $6,000. 
Boston rates are made by the 
agents themselves. 


local 


Another city where rates are cited as 


extremely low for the character of the 
risks is Buffalo, N. Y. 
FAST UNDERWRITING. 

Recently a dry-goods store in a 
large Eastern city burned, entailing 
a total loss of several hundred thou- 
sand dollars. Some weeks prior the 
officer of a prominent company had a 
call from one of his special agents 
who advised him of a rare and highly 
interesting happening. The field man 
while visiting the city under review 
met an attractive young woman, who, 
it developed, was a stenographer iu 
the employ of the dry-goods store. 
Becoming confidential told “‘her 
gentleman friend’ that the concern 
was in financial difficulties, and she 
srea‘ly feared she would lose her 
position. 

Acting upon the tip 
the company executive 
dry-goods risk, and 
was carrying £25,000 upon it. Quick 
and thcrough investigation confirm- 
ing the statements of the stenographe-, 


she 


thus secured, 
looked up the 
discovered he 


the company cancelled its liabili- 
iies, the returned policies scarcely 
veuchirge the office before the risk 
“blew.” 

The moral of the above is that ii 
pays someimes to follow tips, even 
wnen they eminate from a member of 
the fair sex. 


HARTFORD FIRE’S GREAT SHOWING 

As was to have been expected the 
underwriting experience of the Hartford 
Fire last year, was most gratifying, the 
loss ratio being 53.5 per cent. The total 





assets of the Company are now $26,- 
525,973; its reinsurance reserve, $14,- | 
781,392, and its net surplus, $7,548,522, | 
which, plus the $2,900,000 capital, af- 
fords a fine margin of safety in the 


event of a sweeping conflagration. 

The present reserve of the Hartford 
is larger by $909,606, than that had a 
year ago, which will indicate the speed 
at which its business is forging ahead. 
Notwithstanding the large increase in 
liability and a paper shrinkage of $1,- 
049,084 in the value of its securities, the 
Company’s net surplus is only $965,170 
below that on hand twelve months ago. 

The figures above noted are the re- 
sult of the close co-overation existing 
between the agency force and the head 
office management of the Hartford, a 
combination that has long excited the 
admiration of the entire underwriting 
fraternity. 

Utica’s fire loss in 1913 was $14,000 
less than that experienced in 1912, ac- 
cording to the repert of the Fire Com- 
mission. 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


Pa. 





PERCY B. DUTTON, Manager, Rochester, N. Y. 








FIRE ASSOCIATION 


Organized 1817 Incorporated 1820 
Cash Capital $750,000 
E. C. IRWIN, President S 
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Office: Company’s Building, 407-409 Walnut St. 


Assets $9,091,141 i 
, CONDERMAN, Vice-President 
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The history of the American Nation is replete with 
the chronicles of men who have risen to meet the exigen= 
cies of most trying situations and have acquitted them=- 
selves in a manner entitling them to the encomium— 
“PROTECTORS OF THE PEOPLE.” 

So, too, have institutions rendered sterling service to 
There has never been a flaw in the good 
name of the National Union Fire Insurance Company— 
the company that when six years old paid losses in San 
Francisco in excess of $1,000,000.00—an amount larger 
than its combined capital and surplus at that time. 

The operations of the National Union have been 
conspicuous for fair dealing with policy holders and agency 
representatives and thousands of claimants, in attest- 


the public. 


ing this, recognize the NAT 
“PROTECTOR.” 





IONAL UNION asa 
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Hartford Fire 


HARTFORD, CONN. 


Abstract of Statement year ending December 31, 1913 
ASSETS 


Cach on hand, in Bank, and Cash items................ $880,171.29 
Cach in hands of Agents and in course of transmission.... 2,490,858.15 
Seek OE PUBENNE MNUNIOEE.. . 6 6 ci va cece ccesserseesie 275,231.39 
ee A ere rere ara 737,600.00 
Loans on Bond and Mortgage (Ist lien)................ 453,166.67 
Rot i Oe MR. oo ook ede des keeebemeces 32,500.00 
en ce IE os sc so es sre eas bebe su sue 3,426,980.87 
eee ne IN III og tl arn so: 5 .3-5d ah ea mow aca ne 18,229,465.48 

as NR hs 35, gs te all Serbo ds ace es pie eo so oh ane $26,525,973.85 

LIABILITIES 

Sts RL, I I 2S). ase wb oe Saco Wine ke eM a wie $2,000,000.00 
Reserve for Unearned Premiums...............0..05- 14,781,392.52 
Reserve for Outstanding Losses..............200ee00- 1,252,974.19 
Reserve for Taxes and all other Claims................ 443,085.01 
le ne ee ey ee eee 500,000.00 
NEN aa setae stale e dere temh one oa 5 on o-5w Gee tid. o eae Oe oe 7,548,527.13 
SURFFLUS TO POLICT-RBOLDERG... i. cciscccccvecs $10,048,522.13 


1914 
Insurance Co. 





R. M. BISSELL, President 
WHITNEY PALACHE, 
Vice-President 
JAMES WYPER, Vice-President 
FRED’K SAMSON, Secretary 


Western Department, Chicago, III. 
DUGAN & CARR, General Agents 
W. C. BOORN, Ass’t General Agent 
J. J. PURCELL, Ass’t Gen’]l Agent 
H. W. MORRISON, Ass’t Gen’! Ag’t 


Southern Department, Atlanta, Ga. 


EGLESTON & PRESCOTT, 
General Agents 


CHAS. E. CHASE, 

Chairman of Board of Directors 
S. E. LOCKE, Secretary 
D. J. GLAZIER, Rec. Secy. & Treas. 
E. A. BOLMAR, Assistant Secy. 


Pacife Department, San Francisco, 
California. 

DIXWELL HEWITT, Gen’l Agent 4 

ADAM GILLILAND, : 
Assistant General Agent 


Texas Department, Dallas, Texas 
J. B. HEREFORD, General Agent d 








Agencies in all the Prominent Localities throughout the United States 
and Canada. 
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N.Y. AGENTS CALL ON EMMET 


FEEL SLIGHTED ABOUT RATES. 








“We Should be Consulted Before 
Changes Are Made,” Says G. H. 
Johnson of Syracuse. 





A special meeting of the executive 
committee of the New York State As- 
sociation of Local Fire Insurance 
Agents was held in Albany a few days 
ago. The principal subject of discus- 
sion was the new rates on dwellings 
and barns which the Underwriters As- 
sociation of New York State made ef- 
fective on February 1. The agents be- 
lieve that they were slighted by the 
field men in that they were not taken 
into conference before the rates were 
promulgated, and claim that if their ad- 
vice had been sought the new rates 
would not have been so severely criti- 
cised. 

The agents allege that they got the 
rates only a week before they went to 
the public, with the result that they did 
not have proper time to digest them, 
explain them to the assured and handle 
the situation satisfactorily. 

Emmet Conference Satisfactory. 

Following the meeting, the executive 
committee, headed by President Glenn 
H. Johnson, of the agents’ association, 
called upon State Superintendent of In- 
surance Emmet and laid before him 
their grievances. Mr. Johnson declined 
to discuss the result of the conference 
with the superintendent, but he said 
that it was satisfactory to the agents. 
He added: 

“I believe as a local agent of fire in- 
surance companies and as the agent of 
the assured that the New York State 
Association of Local Fire Insurance 
Agents should be consulted in the mat- 
ter of rates and forms of policies where- 
ever the interest of the assured is to 
be affected.” 





APPOINTS E. C. DE WOLF. 

The Insurance Company of the State 
of Pennsylvania has appointed E. C. 
De Wolf as special agent for Eastern 
Pennsylvania and New Jersey. Its spe- 
cial for this territory was the late 
Frank H. Ruth. Mr. De Wolf was spe- 
cial agent of the Fidelity-Phenix in 
North New Jersey, and is a capable and 
active field man. 


RE-INSURES A MUTUAL. 

The New Jersey Fire Insurance Com- 
pany has reinsured the business of the 
Essex County Mutual, of Bloomfield, N. 
J., which operated in several counties. 


ALBANY FIELD CLUB. 





i 
Holds Annual Banquet at Which 
Twenty-six Local Agents Were 
the Guests. 





Albany, N. Y., Feb. 10.—About a year 
ago a number of special agents, with 
headquarters in Albany, organized the 
Albany Field Club, with the object of 
encourzging its membership in advanc- 
ing themselves in the field work and 
in promoting sociability among 
field men in this territory. The club 
proved a success. At the last meeting, 
held recently, Albany agents were in- 
vited to meed with the field men at a 
banquet in Keeler’s Hotel. Walter C. 
Howe, of the German-American In- 
surance Company, is president of the 
Albany Field Club. 

At tais banquet there were twenty- 
six agen.s present and addresses were 
‘nade by Special Agent Ling, of the 
North British & Mercantile; President 
Jenison, of the Commerce Insurance 
Company; Local Agents Kiernan, 
Russell and Austin, and President 
Griffiths, of the Albany Board. Mr. 
Rose, of Rose & Kiernan enter:zained 
with two recitations. 





FIGHTING FILM TEST. 
Attempt to Show in Pittsburgh That 
There is No Danger From 

Explosion. 


FIRE 





A delegation c! building inspectors 
in Pittsburgh with representa‘ives of 
the Motion Picture Exhibitors’ League 
tested a number of burning films on 
the river front in that cyy a few 
days ago. Five films were destroyed 
by fire. Various methods of fighting 
film fires were demonstrated. 

Fourteen attempts were made tv 
fire a film and have the flames follow 
the celluloid strips into the magazines 
in which they are kept in theatres. 
The picture men allege it was proven 
conclusively that a film fire cannot 
go from the outside into a magazine, 
and that a fire within a magazine can- 





not communicate to the par. of the 
film outside. 
RE-ELECT SYRACUSE OFFICERS. 


Syracuse, N. Y., Feb. 10.—At the an- 
nual meeting of the Fire Underwriters 
Association of Syracusc yesterday, the 
old officers were re-elected. F. V. Burns 
is president; A. T. Armstrong, vice- 
president; Lewis F. Lishton, treasurer; 
and G. H. Johnson, secretary. 





WM. G. WHILDEN, President 


New Jersey 





NEWARK, N. J. 


Paid In Cash Capital . 
Being Increased to 3 > 
Net Surplus Over . ° ‘ 


Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 


GEO. E. LYON, Seoretary 


Fire Ins. Co. 


$ 900,000.00 
1,000,000.00 
500,000.00 








Surplus ... 





ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 
STATEMENT JANUARY I, 
SRIINED 6.0 600cercccessnece oscccsececssesece 


UNITED STATES BRANCH 

123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, 
Agents Wanted in Principal Cities and towns 


1913 


362,931.19 
619,931.57 


United States Manager 





BROOKLYN PREMIUM FALL OFF 


RATES LOWER—NO BUILDING. 
Mount and Irvin Agencies Not to Com- 
bine—Status of Great Eastern 


Agency. 





Brooklyn, Feb. 10.—Reduced rates 
have caused a falling off of premiums 
in Brooklyn and suburban territory 
which local agents figure at about 25 
per cent. Business is dull because there 
are few building operations here. 
Brooklyn has fewer tall buildings than 
any other city in the country and there 
is no appreciable demand for more. An 
index to the situation can be gleaned 
from the fact that several insurance 
companies are still advertising for 
tenants in a building here that has been 
vacant for months, and is located at the 
head of the insurance district. 

Montague will gradually give way to 
Remsen street as the principal insur- 
ance center of Brooklyn, in the opinion 
of local agents. The converted dwell- 
ings used by many agencies will grad- 
ually be abandoned for room in office 
buildings. 

Mount and Irvin Agencies. 

A rumor cn the street to the effect 
that E. H. Mount, and the Irvin. Under- 
writing Co. will combine is stamped as 
false by both agencies. It arose out of 
the fact that the Irvin Company, dis- 
satisfied with its antiquated quarters, 
and Mr. Mount, tiring of a back floor 
location, decided to share a large office 
at Nos. 159-161 Remsen street. Mr. 
Mount features the Frelinghuysen com- 
panies, and is said to be the only agent 
in Brooklyn who is a member of the 
National Association of Local Agents. 


Himmelstein Gets Scottish Union. 

Fred H. Himmelstein has been ap- 
pointed Brooklyn agent for the Scottish 
Union & National. The former repre- 
sentative was the Manufacturers’ Un- 
derwriters’ Agency. 

It is reported that the Great Eastern 
Underwriters’ Agency will give up its 
Brooklyn office. The headquarters of 
the agency are at No. 500 Fifth avenue, 
New York city. As has already been 
printed, its three companies, the Orient, 
German-Alliance and Virginia Fire and 
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Marine, are now represented by Van 
Voorhees & Gaulbert, with which firm 
Percy Dittrich, former manager of the 
Great Eastern, is now associated. 

The Brooklyn Underwriters’ Society 
has not had a meeting in some months. 
and none is scheduled. Recently, the 
Brooklyn Brokers’ Association met and 
elected officers for the year. 

Considerable interest has been taken 
in the warning sent out by the Ex- 
change relative to the invasion by dis 
trict agents of neighboring territory. 


BANQUET IN NEWBURGH. 


Walter C. Howe, of German-American 
Insurance Company, Principal 


Speaker. 
Newburgh, Feb. 9.—The Newburgh 
Board of Fire Underwriters held a 


banquet here last week. The principal 
speaker was Walter C. Howe, special 
agent of the German-American Insur- 
ance Company. 

Mr. Howe explained the application 
of the new dwelling house schedule, 
and, at cue close of his remarks, he said 
that he would be glad to answer any 
questions, covering subjects in which 
the Newburgh board members were 
interested. A free discussion of the 
new schedule followed. 

The meeting was such a success that 
it is the fu-ure intention of the board 
to hold its meetings in the evening, fol- 
lowed by a banquet. This will promote 
harmony and good fellowship in a way 
that cannot be otherwise accomplished. 


MARYLAND TAX BILL. 


A bill has been intreduced in the 
Maryland legislature by Senator Maloy 
which will reduce the taxes paid by 
domestic corporations lending money 
on mortgages in the State. Under the 
provisions of the bill the State Tax 
Commissioner deducts from the assets 
of the corporation the value of the 
mortgage investments and thereby de- 


creases the tax paid by the company 


LOWER TOURISTS POLICY RATE. 

The Insurance 
America has reduced its 
tourist policies to 2 per cent 


Company of North 
rat°s on 





MASSACHUSETTS 
FIRE AND MARINE INSURANCE CO. 


Incorporated under the Laws of Massachusetts 


HOME OFFICE, BOSTON 





Notes (Railroad) 


og eae 
Capital 
Net surplus 


Surplus to policyholders.......... 


WALTER B. HENDERSON 
WALTER ADLARD.... 


GUY A. H 





Statement of Condition January Ist, 1914 
(Massachusetts Standard) 


ASSETS 


Premiums in course of collection... . 


smafeauite eete Ss decsinaech 62,047.05 


LIABILITIES 
Reinsurance reserve (unearned premiums)............. 
Losses in process of settlement........... 


OFFICERS 
EVERETT C. BENTON........... 
JAMES J. STORROW............ 


oe Secretary and Managing Underwriter 
OR ee 


AM 
FRANK E. BUXTON............. 


$404,906.00 
coe ak 757,100.00 
Jal di eh 24,750.00 
112,274.83 

8,698.25 


$1,369,776.13 


$499,081.0 
ik ke 71,675.3 
10,406.2 


$500,000.00 
288,613.48 


788,613.48 


$1,369,776.13 


eae ; President 
as ae Vice-Pesident 


Serene ee ree General Agent 
ee a Tee General Counsel 
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NEW JERSEY NOTES 








BAR A. D. T. FROM HEADQUARTERS. 
Action of Newark Fire Board Annoying 
to New Jersey Insurance 
Companies. 


Newark companies are annoyed at 
the action of the fire board of that city 
in commanding the American District 
Telegraph Company to remove its ap- 
paratus from fire he: :1dquarters as soon 
as possible, turning down the A. D. T. 
request that it be permitted to install 
apparatus in each fire house, which 

ould enable alarms to be received in 


hem simultaneously with their re- 
eipt in fire headquarters. 
On December 31 the board informed 


he A. D. T. that it must sever its con- 
necticn with the fire department. As 
the A. D. T. has its auxiliary fire and 
itchman boxes in the plants of many 
nanufacturers and merchants in New- 
rk it was not anxious to comply with 
he ociae, and has not done so up to 
he time The Eastern Underwriter goes 
» press. 

The excuse of the fire board for its 
ction is that the A. D. T. system was 
sponsible for turning in many false 


larms 


WITH FIREMENS OF NEWARK. 


Clarence A. Baldwin to Travel New 
York State Outside the 


Suburban Field. 


The Firemens Insurance mesa ag 4 of 
Newark has appointe ed Clarence 3ald- 
Win its special agent in New Y =e State, 
outside the suburbon territory. Mr. 


Baldwin 
listrict for 
London. He assumes 
March 1. 


at present is the local suburban 
the Northern Assurance of 
his new post on 


BUYS THE LINDSLEY AGENCY. 


The old-established agency of S. T. & 
C. A. Lindsley at Caldwell, N. J., has 
n ch ty TT. cK Pr Jr 
o has been a ciated witl Newark 
surance ney ( panies I re 
nted include the Newark Fir Phila- 
Iphia Underwriters, Scottish Union 
nd National. The National Union has 
ist been added to the list S. T. and 
C. A. Lindsley have retired from the 
insurance busine The agency was 
tarted by their father 35 years ago 


NEW ESSEX COUNTY MANAGER. 
Fred W. Kroeger h: yint 
anager tor E SS¢€ 4 ntv, Ne ‘ aia 
e Newark I iran ( 
' \ Mir Kroeg b h 
Newarl Refore 


THE EASTERN U NDERW R ITER 


PROMINENT MEN AT BANQUET. 
Camden Fire Insurance Association 
Directors Annual Dinner at Uni- 
versity Club, Philadelphia. 








The directors of the Camden Fire In- | 


surance Association, Camden, N. J., 


held their annual dinner on February 
5 at the University Club in Philadel- 
phia. Among the gues's present were 
the following: 

Willis O. Robb, manager of the New 
York Fire Insurance Exchange; C. F 


United States 
Dr. Ramsay, 


halleross 
the Roy 


manager of 
author of “he 
New Jersey anti-rate discrimination 
‘aw: Dr. Joseph P. Byers, Commission- 
of Charities and Corrections of the 
State of New Je ; and Wallace Reid, 
York lIccal agent. 





rsey 


PLANS OF EAGLE FIRE. 


Applies for Admission in Several States 





—Hertel Gets Philadelphia 
Appointment. 

Th Fire Irsurance Company, 
uf N , has been admitted to New 
Vork State, and has applied for ad- 
mission to Pennsylvania, Ohio, Michi- 
gan and Illinois. The Company will 


t.eansact elmost entirely a re-insurance 
} 


bnciness under one or two well-selected 
ticities; and it is possible *hat loca! 
) ointments may be made in New 


York, Chicago and ] 
Company 
Nadelphia. 
NEWARK FIRE INS. CO. 

Skillful piiotage on the part cf Presi- 
dent E. J. Haynes and his capable 
lieutenants in charge of the Newark 

Fire, of New Jersey, enabled the Com- 

nany to close 1913 with total assets of 

$2,009,892; a reinsurance reserve ot 
$757,289 and a policyholders surplus of 
$1,108,033. The reserve was increased 
over the previous year $182,130; not 
withstanding which fact, and a shrink- 
age of $36,675 in the market value of 
securities the net surplus is only $129,- 

816 below what it was at the beginning 

of 1913. 

Mr. Haynes deserves the 
said about him. 


Paul Hertel 


ppointed in 


soston. 


have been a 


good things 


BUY NEWARK AGENCY. 
The Guerin & Williams Company 
‘ewark, has purchased the business of 
George E. Bell in that citv. The former 
growing rapidly, and is d 
a good business throughout the 


ney is 





TWO HUNDRED AND FOURTH VFAR 
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INSURANCE OFFICE OF LONDON 


FOUNDED 1710 

















FOUR FLINDELL OFFICES. -~——-_—--- 
' el 3 F UNITED STATES BRANCH: 
linge! & ( of \ vark . 
oD , 54 Pine Street - New York 
li henix in \ } l t WESTERN DEPARTMENT: 
lity-Underwrit ! . 39 South La Salle Street - Chicago 
\ fo di n y Fic 
1] ne w York PACIFIC DEPARTMENT: 
ty and Jerceey if Flin? Seelv & N. W. Cor. Sansome & Sacramento Sts. 
Company; Newark. Flindet! Company; San Francisco, Cai. 
3 klyn, E. Flirt 
JOHN L. DUDLEY KING, Vice-Pres. GEORGE E. WOOD, Vice-Pres. 


General Agents. in the U. S. for the 


The Siles L. Dudley, Jr. Co. 


84 William Street, 


New York City 
Arlington Fire, of Washington, D. C. 





Western Assurance, of Canada 


Atlas Assurance Co., London; 








GENERAL AGENTS SUBURBAN DEPARTMENT: 


HEAD SUBURBAN AGENTS: 
Sun Underwriters, London; 
Germany; County Fire, Philadelphia 


Sterling Fire, of Indiana 


Nord-Deutsche, 




















FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 


Capital Stock - - - #1,000,000.00 

Liabilities - - - - 5,452,043.92 

Special Reserve Fund 300,000.00 

Net Surplus - - - 3,.252,.859.29 

Total Assets $10,004,.903,.21 
P. L. HOADLEY, President C. W. BAILEY, Secretary 
Cc. E. SHELDON, Vice-Pre lent FP. ft ATLEY, A t s 


























JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 











ORGANIZED 1859 


WESTERN 
ASSURANCE CO. 


Statement, January 1, 1913 





Cash Capital. . ... $1,000,000.00 
ee 7,213,762.27 
of Toronto, Canada Net Surplus .. 2.613,814.88 
— Surplus for Policy 
UNITED STATES BRANCH Holders .... 3,613,814.88 
January 1, 1913 
Assets... $2,464,562 (1 HEAD OFFICE 
Surplusin U.S 1,018,318 Cor. William & Cedar Streets 
HON. GEO. A. COX, President b 
W. R. BROCK, Vice-President 


W.B MEIKLE. Gen. Manage? 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - ° 


THE LEADING FIRE COMPANY 
OF THE WORLD 






— $1,000,000 00 
rm mn yO Cash Assets - 4,955,658.00 
ae 0) v4 ‘\l cash Surplus to Policy 
se Holders ‘ ‘ 1,911,592.00 
INSURANCES 
COMPANY 


LIMITED 








t of THE HANOVER is an absolute as 
surance of the security fite 7 y 
KR. EMORY WARFIELD 
JOSEPH McCORD - Vice- 
WILLIAM MORRISON 
JAMES W.HOWTIE 


President 
Pres, & Sec’y 
Aast.Sec'y 


Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 


(of Liverpool England. } NEW YORK 

















THE OLDEST FIRE INSURANCE COMPANY CHARTERED BY THE 
STATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 1913 
- $1,918,742.71 
500,000.00 


$1,228,824.81 
and Towns where 
represented 
THOMAS L. FARQUHAR, Secy. 


} ASSETS..... 
CAPITAL 
SURPLUS TO POLICYHOLDERS.. 
Responsible Agents wanted in Cities 
Company is not now 
EDGAR J. HAYNES, Pres. 











Insurance Company, Ltd 
OF YORK, ENGLAND 


THE YORKSHIR 


Established 1824 
The “YORKSHIRE” is the Oldest and Strong: English I ‘ panies not here 
tofore represented the U States 
FRANK & DuBOIS, U.S. Managers ERNEST B. BOYD, writing Manager 
©. E. LANE, Assistant Menacer, 80 Maiden Lane, New York 
New York Life Insurance A trust €¢« tl. S. Trustee, 52 Wall Street 
PACIFIC COAST DEPARTMENT. M ek \ I 
NORTH & SOUTH CAROLINA DEPARIWEAT " y ‘ . ss « 
SOUTHEASTERN DE MENT. I v £ * A ) 
Louisiana & Mississipi Ds tment. JAS. } < 
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Life Insurance Department 
CONTINUED 











WHY HE !S HEAVILY INSURED. 
(Continued from page 2.) 


business life insurance alone furnishes 
indemnity for this kind of loss. 

“There are many ways by which the 
life of a concern is endangered by the 
death of a big man in it. He may be 
its inventive genius, or he may be its 
moneyed man, or the one who has rep- 
resented the concern in its relations 
with the banks, or by training or 
natural ability he has been the inspira- 
tion of the selling force. The death o7 
this man is quite likely to cripple the 
concern for a time. A goodly sum of 
life insurance money would tide things 
over until a new man can be found to 
fill his place. 

“In a partnership it often is a very 
difficult thing for the survivcr to come 
to a reasonable settlement with the 
widow of the deceased partner, and 
many such concerns annually go out of 
business in consequence. Life insur- 
ance could be and ought to be employed 
to prevent just such disasters. Often 
the partner with the capital would best 
conserve the interests of his family by 
business insurance that guaranteed the 
return of the capital in case of his own 
death 

Protecting the Institution. 

“There are often several men in a 
large concern, the death of any cne of 
whom would entail far greater loss 
upon the business than any fire or cas- 
ualty, for the latter are pretty weli 
covered by insurance. Also these losses 
may never occur. Death sconer or 
later is certain. I believe the time will 
come when every conservative business 
will carry life insurance on its leading 
men—payable to the concern. 

“When business life insurance was 
first called to my attention, it did not 
appeal to me. Why should we pay out 
large sums of money yearly for such 
insurance? Later I came to a proper 
appreciation of the matter. I was giv- 
ing the best of my life to building u-. 
my business, not for myself alone, but 
for my family and those associated with 
me. It was a matter cf deep concern 
to me that the structure I had labored 
hard to erect should not be weakened 
should I be taken away. It was a mat- 
ter of concern to me that the stock 
held by my family and friends, and by 
those who had bought it because of 
good faith in me and the Wright Wire 
Company, should continue to yield «hem 
as good returns, even if I was not here 
to watch over the Company's affairs. 

“I have always felt that no matter 
how good a man is. given time, you 
can find another to take his place. But 
in the interim, a company is likely to 
suffer loss in one way or another, and 
money is needed to tide it over this 
period of experimentation. In our case 
we have reason to feel that our busi- 
ness life insurance has given increased 
confidence to our stockholders. Our 
banks from coast to coast, are kept in- 
formed that the Company carries 
$300,000 of life insurance on its presi- 
dent and general manager, and although 
our credit has been excellent, it has 
been increased because of the business 
life insurance we carry. A great mer- 
cantile agency has stated that the tak- 
ing of business insurance strengthens 
the credit of firms taking it, and that 
the increased confidence it establishes 
is recognized in the mercantile com- 
munity and thus reflected through their 
mercantile reports. 

“The commercial warfare for business 
success in mercantile and manufactur: 
ing fields, has become so fierce, and 
competition is so close, that it is only 
by transacting a large volume of busi- 
negs at small profits that any degree of 
success may be attained. As a result 
of this condition, the credit system is 


HOW TAX AFFECTS AGENTS. 
(Continued from page 9.) 


modified so as to subj-ct the 
to tax where the payments 
The letter of General 
Counsel Frederick L. Allen of the 
Mutual Life. of New York which 
brought this modified ruling and the 
Department’s reply are given in full: 

Hon. W. H. Osborn, Commissioner of 

Internal Revenue, Washington, D. C. 

Dear Sir: I should have made earlier 
acknowledgment of yourtelegram of 
December 27th reading as follows: 

“As at present advised, this office 
holds that proceeds of life insurance 
policies paid pursuant to terms of con- 
tract, whether upon maturity of policy, 
death of insured or as annuities are not 
subject to tax in hands of beneficiaries 
and no withholding of tax on such pay- 
ments is required. Paymezts of deferred 
dividends in so far as they represent 
portions of actual premiums received 
are proceeds of insurance policy within 
the meaning of law.” 

I thank you very much for advising 
of the ruling on the subjects mentioned 
and in communicating with the counsel | 
of other insurance companies I find | 

| 


ably 
annuity 
exceed the cost. 





that it cleared up in their minds some 
important points. There is, however, 
one further question which I raised in 


my letter of November 17th and 
possibly your telegram of the 27th | 
covers it. The question is one of con- | 


siderable importance and one which we 
are called wpon to deal with at once. 
I am taking the liberty of bringing the 
matter to your attention at this time 
and state a concrete case with which 
we must deal very shortly. On Febru- 
ary lst, 1914, this company will be 
called upon to pay an Annuity install- 
ment of $3,448.46 under annuity con- 
tract No. 8902. This annuity contract 
was purchased for cash February Ist, 
1903, the consideration being $40,985. 
Annually on February Ist. under the 
terms of the annuity contract, the sum 
of $3,448.46 is payable to the annuitant. 

The query is: Is this installment of 
$3,448.46 which the company must pay 
to the annuitant on February Ist, 1914, 
and future annual installments, subject 
to the income tax? It is my opinion, 
as I expressed it in my letter to you 
of. November 17th, that the proper 
construction of the income tax law of 
1913 imposes no tax in such a case. 

I would thank you very much indeed 
if you would give me a ruling in the 
matter. As the company is constantly 
having to answer inquiries of annui- 
tants in such cases, I would appreciate 
very much if you would send me a 
wire on the subject at my expense. 

Very truly yours, 
(Signed) Frederick L. Allen, 
General Solicitor. 
TELEGRAM. 

Washington, D. C., Jamuary 12, 1914 
Mutual Life Insurance Company, New 

York city. 

So much of annuities paid to annai- 
tant as represents payment made by 
him on annuity contract and paid back 
to him shall not be included in in- 
come of annuitant. Any increment on 
purchase price of annuity is taxable 
income, and if in excess of three thou- 
sand dollars and no exemption is 
claimed tax must be withheld. 

(Signed) W. H. Osborn. 








more extended to-day than ever before. 
In fact a bank has no goods to sell but | 
the use of money. Most enterprises are | 
being carried on by the aid of large | 
credits, at least for a portion of each | 
year. This credit is generally extended | 
on the basis of personal confidence in | 
someone connected with the corpora- 
tion, 


Equitable Advantages 


SOME OF THE GOOD THINGS ENJOYED 
BY EQUITABLE REPRESENTATIVES 


The backing of one of the largest and strongest financial 
institutions in the world. 


A Participating Company. 

A Prompt Paying Company. Of the 5,153 domestic death claims 
paid by the Equitable during 1912, nearly 98% were paid within 
one day after receipt of “‘ Proofs of Death.’’ 


A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 


A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Group Insurance, 
Monthly Premium Insurance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of Annuities. 


A Company sufficiently large and strong to insure applicants for 
large amounts under a single policy. 


A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 


A Company whose canvassing documents are comprehensive, 
adequate and attractive. 


A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 


The Society has openings in practically every State for energetic soliciting 
agents of character and ability. Address 


The Equitable Life Assurance Society of the United States 


165 BROADWAY - . - NEW YORK 








There is Always Room at the Top 

















Come with us 
and it won’t be 
so hard to get 
on. 











Live ones win 
among 


IZZERS 


Write to 


J. L. BABLER 


Gen’] Manager Agencies 
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TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, Wworkmen’s Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds. 


Head Office for the United States 
57-59 WILLIAM ST.,NEW YoRK 


Western Department: Pacific Department: 
39 SO. LaSALLE STREET 
Chicago, Ill San Francisco, Calif. 











JERSEY BROKERAGE COMPLAINT 


GOES TO COMPENSATION BUREAU. 








Brokers in Newark Get Higher Com- 
missions Than Those in the 
Oranges Receive. 





E. W. De Leon, president of the 
Casualty Company of America, has been 
made chairman of the Local Association 
Committee, of the Workmen’s Compen- 
sation Service Bureau, and is now re 
ceiving reports from local associations 
of conditions in the field. 

One question that is interesting the 


Casualty Underwriters’ Association of 
Northern New Jersey that has been 
brought to the attention of Chairman 


De Leon is the rate of commission in 
cities of less than 75,000 population. 
The situation is illustrated in the North 
Jersey counties of Essex, Hudson and 
Union. A broker in Newark can write 
business in the Oranges and receive 10 
per cent. commission for compensation 
insurance. On the other hand, when an 
East Orange agent writes business in 
Newark he is allowed but 7% per cent. 
commission. This difference in the com- 
mission payments between the two 
cities makes it possible for a Newark 
broker to do a general agent’s business 
by taking the risks of the East Orange 
broker and paying 19 per cent. for thém. 

The Casualty Underwriters’ Associa- 
tion of Northern New Jersey is to take 
up the commission question at the next 
meeting. 





KIRCHMER SUCCEEDS HALL. 
Superintendent of Claims for Fidelity 
& Deposit Company in New 
York City. 





Thomas L. Hall, superintendent of 
claims of the casualty department of the 
Fidelity & Deposit Company at New York 
city, has been appointed superintendent 
of the Company’s claim department for 
the Northwestern States, with head- 
quarters in St. Paul. George W. Kirch- 
mer, formerly of the Brooklyn and 
Coney Island Rapid Transit Company, 
succeeds Mr. Hall in this city. 

In order to properly hanale the rapid- 
ly growing casualty business of the 
Fidelity & Deposit Company in New 
York city the Company has leased the 
entire sixth floor of the bullding at No. 
84 William street. 


GARMENT TRADE 


‘MUTUAL IN 


S. H. WOLFE PREPARES A BRIEF. 








Important Meeting of Eight Associations 
to be Held in New York 
This Week. 

Joint committees of eight different as- 
sociations which constitute the legisla- 
tion committee of the New York needle 
industries will meet at the Bar Asso- 
ciation this week for a final discussion 
of the formation of a mutual insurance 
association, under the new compensa- 
' tion act. 

The committee secure‘ from the well- 
known actuary, S. Herbert Wolfe, who 
crganized mutual insurance companies | 
for manufacturers in Massachusetts, a 
| brief on the effect of workmen’s com- 
| pensation in the various industries. 





BETTER POLICE CONDITIONS. 





| Burglary Insurance Men Praise New 
| York Police Commissioner McKay— 
“Line-Up” Re-Established. 

The re-establishment of the line-up o 
‘criminals at police headquarters, New 
York, an order issued to Commissioner 
McKay by Mayor Mitchel, was welcome 
rews to ihe companies writing burglary 
insurance. The pawnshop squad was 
also continued. Both of these old police 
practices had been thrown into the dis- 
card by Police Commissioner Waldo. It 
is now believed that there will be a 
decrease in the number of robberies. 
Insurance Companies say that the 
Gayncr administration busied itself 
with so many inconsequential police 
matters, and treated criminals so 
Jeniently, that the city of New York was 
turned into a thieves’ paradise. It is 
estimated that $5,000,009 in jewelry and 
silverware was stolen in this city dur- 
ing 1913. News of most of these rob- 
beries was suppressed by the police. 

Among the insurance men who have 
recently gone on record as testifying to 
the incompetency of former Commis- 
sioner Waldo is Frederick R. Shepherd, 
of the burglary department of the 
London Guarantee and Accident. He 
thinks fifty men shculd be assigned to 
pawnshop work. 


NATIONAL SURETY’S SCHOOL. 





One Hour Daily Session for Employes— 
250 Scholars at the First 





Session. 

A school for employes at whic 
lectures are given several times a 
week after working hours has been 
established by the National Surety 
Company of New York. The em- 
rloyes were asked previously to vote 
and signify whether or not they 


wanted the school. 

At the first session two hundred and 
fifty employes were present. One hour 
daily, from 4 o’clock until 5 o'clock 
constitutes the school term. Home 
office organization, the office code, dic- 


tation, accounting, court bonds, con- 
tracts, soliciting business and other 
features are taught. Young women 


stenoevraphers have a separate course: 
so have office boys. 

Frank L. Curtis is in charge of the 
school movement. 





MUST UNDERGO OPERATION. 


The Michigan Supreme Court has 
handed down several decisions under 
the compensation law. In each case the 
court has upheld the decision of the in- 
dustrial board and original arbitration 
committees. The point covered is “un- 
reasonable refusal to undergo an opera- 
tion and intentional and wilful mis- 
conduct.” 
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N EDWIN WARFIELD, President 


FIDELITY and DEPOSIT COMPANY 


OF MARYLAND 











New York Surety Office 
2 Kector Street 


December 








Home Office, BALTIMORE 





ASSETS 


$11,417,130.00 
See Qur Nearest Representative For Your Next Bond or Policy 








New York Casualty Office 
84 William Street 


31st, 1913 














GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
Premiums Written in 1912 - $3,477,000.00 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT— HEALTH—LIABILITY 


Automobile— Elevator —Teams— Burglary —-Workmen’s 
Indemnity—Etc., Etc. $3 $3 


C. NORIE-MILLER, United States Manager 








Prudential Qasualty Su. 


HOME OFFICE 
INDIANAPOLIS 





_ Strictly a Casualty Company 








EMPLOYERS LIABILITY - - 
WORKMEN'S COLLECTIVE 





LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 

PUBLIC - - 

- - - - WORKMEN’S COMPENSATION 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 


TEAMS - - - ELEVATOR 











NEW SPOKANE COMPANY. 





Organizers Hope to Write Both Accident 
and Life—$11,250 Automo- 
bile Loss. 


A casualty company, which will later 
also write life insurance, is now pro- 
jected in Spokane, Wash. The backers 
have been cperating an agency system 
for accident insurance: their policies 
underwritten by Eastern casualty com- 
panies. A capital of $100,000 with 
$25,000 surplus is proposed. The organ- 
ization of this new company is made 
necessary by a recent ruling of Insur- 
ance Commissioner Fishback that the 
operating of employment agencies with 
accident and health insurance soliciting 
is a rebate. 

J. C. Marvin, of the W. L. Andre 
Agency, Spokane, representing the 
health and accident department of the 
Massachusetts Bonding & Insurance 
Company, was in Waterville, Wash., 
last week, where he paid a claim of 


$11,256 to Mrs. J. F. Leslie, widow of 
Dr. Leslie of that place. Some of this 
insurance Was less than a year old. Dr. 
Leslie was killed in an automobile ac- 
cident. This is one of the largest acci- 
dent claims ever paid in the Spokane 
country 

The W. L. Andre Agency, Spokane, 


purchased all of the commercial busi- 
ness of the International Casualty Com- 
pany. 

The International Casuaity Company 
has merged with the American Life & 
Accident Company of Pecrtland and is 
continuing in the industrial accident 
field. 


TO REPORT AUTO ACCIDENTS. 


If a bill introduced in the New Jersey 
Senate becomes a law it will be man- 
datory upon the driver of a motor 
vehicle to report every accident to the 
commissioner within a reasonable time 
Such failure shall be ground for revoca- 
tion of license. 
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QUITS INSURANCE DEPARTMENT. 
Close Student of Workmens Compensa- 
tion Problems and of Un- 
derwriting Practice. 

Albert W. 


Professor Whitney, re- 


cently appointed associate actuary of 
the New York Insurance Department, 
has been selected as manager of the 


State’s Workmens 
Bureau. 
Professor 


Compensation 


Whitney’s first connection 


with insurance interests began in 19906, 
when he compiled data in connection 
with the San Francisco conflagration 


Several years later he was retained as 
consultant by the New York Legisla- 
ture Committee that investigated firs 
insurance affairs. Subsequently he held 
a chair at the University of California, 
resigning the post several months ago 
to join the staff of the New York In- 
surance Department. 





Mr. Whitney has made a particular 
study of workmens compensation 
problems, and has supervised the in- 
stallation of such service in several 
middle western States. 

TRAVELER'S AGENCY CHANGES. 

Among other field appoiniments re- 
cently decided upon by th rravelers 
Insurance Company of Hartford, the fol 
lowing are announced: 

4. G. Green, manager, Cleveland, O.; 
Ralph W. Coole issistant manager, 
Sridgepcrt, Conn.; Raymond N. Haines, 
acting manager, Denver, Colo.: J. 
He ird O Neill, acting manager, Port- 
land, Me QO. A. Piggott, Rochester; T. 
} Smith, supervising pecial agent, 
Erie, Pa 

STANDARD ACCIDENT. 

Soundly managed from the date of its 
launching the Standard Accident Insur- 
ance Ccmpany of Detroit, was never 
in stronger condition than it is at the 


present time Its thirtieth annual state- 
ment 7,338, and 


$2,106,842. 





presents assets of $4,457 


policyholders surplus of 


Since rganizaticn the Standard has 
paid over $18,996,099 in c’aims, dealing 
liberally with every st claimant, a fact 
that is r onsib'e no small degree 

ts present wide | pularity. 
WITH HARTFORD A. & 1. CO. 

Two impor I ip) intmen’s an- 
nounced ( al M Norman 
R. M of t I d Accident and 
It n ( an a. 2 
D. K I is Nn ig the Com- 
par nd ir lcpartment; 
E Dune he ( ite glass 
brancl is G. M I anager 
of tl D ( ent 

READY FOR SURETY BUSINESS. 

In ad-viticn ‘o the u 4 alty 

ly ritten the New meter- 
dam ¢ lalt ( ur \ Yorl 

1 mie | ) >) 
surety bend r} mnch ill b 
handled | \ Pres J Arthu 
N I 


MANAGER FOR EQUITABLE SURET 


I ee JI. L. D. Kearne re 
ign Edw B. Sout rth, Jr., has 
been intes inage! f the Ne 
York offic ( t it Surety Con 

St. Lo 

PITTSBURCH MEN TO MEET. 

The Cazualt nd Suret \ rclat 
yf Pittsburgh wi 1 eting to- 
d novert | 
4 
\ ~ ( n rn 
f 4 it 


IN NEWARK, 


Newark have 


$700,000 BOND 
surance agent In 


$700,000 new 


written the Center Market 
bonds The companies interested in- 
cluded the American Surety and Fidelity 


& Deposit. 





700 CARS STOLEN LAST YEAR. 
Of These, 90 Per Cent. Were Recovered, 


Says Automobile Underwriters’ 
Conference. 


Since the arrest of the gang of auto- 
mobile thieves, who were operating in 
the Greater New York territory, the 
insurance companies have been besieg- 
ed by detective agencies who have of- 


fered their services. There has be2n 
talk of an automobile insurance pro- 
tective association. 


with the New York 
“Times” Carrol D. Robb, of the Auto-| 
mobile Underwriters’ Conference, said | 
that 520 cars were stolen in the United | 
States in 1912, from reports received | 
by conference companies. The total | 
number of cars stolen were 700 during | 
the year. 
Ninety per cent. of the stolen cars 
were recovered. The losses from stolen 
accessories foot up $1,000,000. 


ln an interview 


AMERICAN CASUALTY’S MEETING. 


The annual stockholders’ meeting of 
the American Casualty Company, Read- 
ing, Pa., was held a few days ago. S. 
E. Trumbull was added 
while William G. Fronheiser and Albert 
K. Lueckel succeed Samuel Fronheiser 
and the late George B. Brown as di- 
rectors. E. P. Van Reed was re-elected 
president, and Harvey H. Shomo secre- 
tary. The Company’s assets have 
assed the $690,000 mark. The aim 
now is to make the assets a million. 





ROCHESTER APPOINTMENT. 


Leonard, Turnbull & Johnson, Inc., 
Syracuse, have been appointed agents 
for the Masachusetts Bonding & Insur- 
ance Company. Mr. Johnson 
tend the convention of the New York 
State Liability Association in Syracuse 


cn February 25. 


Create your own plate 
glass business. Do not 
try to switch someone 
else’s. That is the good 
advice given by John 
F. O'Neill in the “Agents Bulletin” of 
the American Casualty Company. Mr. | 
O'Neill’s argument follows: 


Develop 
Your Own 
Plate Glass 


Did you ever stop to consider that 
every store front in your town 
means a plate glass policy some day 
forsome one? System, that greatly | 
overworked word, is nevertheless 
taking possession of organized | 
modern life, and one detail of that | 
system in your business would help 
most wonderfully to secure your 
share of plate glass insurance on | 
many lights of plate glass 
which are daily in danger of being 
broken A systematic canvass of 
all the merchants cf your immedi- 
ate territory will no doubt result in 
your finding that a great percentage 
cf these plate glass windows are 
without insurance, and it is just 
this unawakened army of prospects 
which will open their eyes and ap- 
iy a little bit of system also to 
this particular hazard——“the hazard 
of uninsured plate glass windows.” 
It is just here that the agent’s op- 
portunity beckons him. It is a com- 
mon experience that business 
laced is rather hard to disturb. 
This was in fact where we began, 
with the agents protesting against 
cur drive for more business when 
it is so very hard to switch. Well, 
let the other fellow have what he 
has won, and go after your own. It 


those 


once 





will at-| 


to the board, | 





is waiting, hundreds of dollars in 
premiums in every territory, and he 
vho gets there first is going to be 
n exactly that favorable position of 


which vou complain—-hard to be 


established. difficult to dislodge. 
Will this be you or ancther and 
better man? 

The Assistants’ Association of the 


Fidelity & Casualty Company will hold 
its third annual dinner at the Fifth 
Avenue Restaurant, New York, to-night. 


| 
| 








and Theft Insurance; Plate 
(Personal Injury 
Collision), Physicians’, Druggists’, Owners’ 

Steam-Boiler Insurance; Fly-Wheel Insurance. 


et 6 reo ae 
Surplus over all Liabilities 
Losses paid to June 30, 1913 .... 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 

Fidelity Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
Glass Insurance; Liability Insurance —Employers’, Pu 
Property Damage), Automobile (Personal Injury, Property Damage and 
Landlords’, Elevator, Workmen’s Compensation— 


The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 


Semi-Annual Statement, June 30, 1913 
$10,824,349.81 
7,903,328.86 
1,000,000.00 
1,921,020.95 
42,907,985.38 


lic, Teams 








Cc. H. FRANKLIN, U. S. Mgr. and Attorney 


LIABILITY— 
Employers General 
Public Landlords 
Teams Elevator 


1865 


Vessel Owners 
Contingent 





Burglary 


Workmen’s Collective 
Individual Accijent & Health 
Druggists & Physicians ladustrial Ac i ‘ent & Health 


AGENTS WANTED FOR UNOCCUPIFR TeeT™*" 


The Frankfort General Insurance Co. 


of Frankfort-On-The-Main, Germany 
——ESTABLISHED 


United States Department, 123-133 William St., New York, N. Y. 

TRUSTEES: Union Trust Company, 80 Broadway, New York City 
JNO. M. SMITH, Sec. U. S. Branch 
INSURANCES TRANSACTED 








C. A. CRAIG, President 


W, R. WILLS, Vice-P res. 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 








clean record. 
New Jersey. 


Best monthly contract on the market. 
support by the Company that works with you. f 
District Managers and local agents wanted in 


WM. H. JONES, General Manage 
161 DEVONSHIRE ST., Boston, Mass. 


Equitable Accident Company. 


Most loyal Home Office 


Twenty-one years’ 








WRITING 





BUSINESS 
PENNSYLVANIA, NEW JERSEY, MARYLAND, DELAWARE, 
COLUMBIA, WEST VIRGINIA, OHIO, KENTUCKY, MICHIGAN, ILLINOIS 


Union Casualty Insurance Co. 
HOME OFFICE, Union Casualty Building 


PHILADELPHIA, PA. 


DISTRICT OF 


Automobile, Liability, Collision, Property Damage, Employers’ Lia- 
bility, Workingmen’s Compensation, Teams, Elevator. 


REASONABLE RATES—HIGH COMMISSIONS — A Company Admired by its Competitors 








GEORGE J. KUEBLER 


Attorney - at - Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 
= + References on Application ~:-:- 


Suite 720-29 So. LaSalle St. ,Chicage, Il. 


TELEPHONES: Randolph 6816 and 6817 





Gecrce Mason La Monte, who is In- 
surance and Banking Commissioner of 
New Jersey, also runs a paper mill in 
Nutley, \N. J., and a few days ago he 
visited Washington. Asked if he were 
there on a political mission he said 
that his mission was to get business 
for his paper mill. 
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You can’t ever tell 
where you can find 
the makings of a good 
producer. Certainly 
a butcher shop 
-doesn’t seem like a favorable incubator 
of good salesmanship. Yet, one of the 
best-known branch managers of the 
Fidelity & Casualty Company, started 
his career selling pork chops and 
sausages. Perched upon a shelf near 
the chopping block were a set of sell- 
ing arguments, printed by a Chicagu 
correspondence school. These books 
told how to approach, and how to leave, 
how to talk and how to act, when to 
speak of business and when to discuss 
the weather. The butcher boy read 
every page of the book and then re- 
read it. One day he threw the books 
away, gave his apron to another boy, 
and left the butcher shop forever. He 
became an insurance agent and event- 
ually a splendid developer of insurance 
agents. Friends of Paul H. Boring, of 
Montreal, use his career to inspire many 
young men to do things. 
os 7 a 


Learned to 
Sellina 
Butcher Shop 


There are twa,cities in 
How Stevens America where all boys 


Sold His want to be insurance 
First Policy men. They are Hart- 
ford, Conn., and Atlan- 

ta, Ga. The underwriters and their 


representatives take so activea position 
in the communities mentioned that the 
younger generation are inspired to fol- 
low the same vocation. 

J. H. P. Stevens, manager of Aetna 
in Newark, was a Hartford boy who 
cast longing glances at the clerks in 
the insurance offices of that city, and, 
at the age of fourteen succeeded in get- 
ting a job in one of them. It wasn’t 
very long before he became ambitious 
to be an agent. He was told that he 
was too young to be a producer. Some 
experience selling magazines made him 
confident he could sel] insurance. One 
Saturday another boy told him that his 
father, a German, was going to build 
a little factory, and Stevens decided to 
try and sell him some boiler insurance. 
Dressed in his best clothes he present- 
ed himself at the German’s house some 
distance out. There he was met by a 
bulldog, which tore a piece of his new 
overcoat into five pieces. After the ex- 
citement the German and his family 
led Stevens into the house, mended his 
coat and gave him some coffee and cake. 
He didn’t forget his mission, but wrote 
the boiler policy. “What did your 
parents say about the overcoat when 
you got home?” he was asked. 

“Nothing, but my mother gave me an 
awful call for working on Sunday.” 

* ~ * 


One of the _best- 
Why Boiler known boiler insur- 
Insurance ance specials in the 


r 


Should be Sold East is James 
Martin, special agent 
for the Travelers in New Jersey. Mr. 
Martin studied law, became a customs 
broker and then an insurance broker. | 
He became interested in boiler insur- 
ance, went to the Travelers’ school at 
Hartford, and, in talking of opportuni- 
ties for agents to write boiler insurance, ' 
he said this week to The Eastern Un- 
derwriter. | 
“Agents should not neglect boiler 
business. They should realize that the 
boiler line pays a better commission 
nowadays than any other branch of in- 
surance, with the exception of life and 
accident. It is good, clean business.’ 
The policies are almost entirely written 
now for three years. It is not difficult 
to hold because the assured grows ac- 
customed to the fact that the company 
is taking care of his boilers, and if the 
company is giving him good service the 
assured’s confidence grows and he be- 
comes more dependent upon the com- 
pany for his safety than is the case in 
other branches of insurance. Switching 
then, is almost impossible. 
“Service counts for more 


in my 


| | Special Talks With Local Agents | 


Special Talks With Local Agents 














| ! 


opinion in boiler insurance than in 
other branches of indemnity. This in-| 
cludes inspection and prevention during | 
the entire life of the policy. 1 

“The benefits of boiler insurance, | 
when handled by the right type of com- 
pany should not stop with inspections. | 
There are many cther ways in which ' 
this kind of insurance can be of great | 
value to the assured. The company | 
should take particular pains to keep the | 
boilers clear from scale, since, if the 
tubes and shell of the boiler are in-| 
crusted with more or less coating of 
scale, it takes just so much more energy 
to convey the heat of the fire to the 
water, if the water cannot touch the 
shell or tubes directly. Care must be 
taken in the inspections to see that no | 
slight deterioration has taken place in 
the boiler-itself, tubes and appliances, | 
and, if such is the case, the matte 
should be brought to the attention of 
the assured immediately. In this way 
very expensive boiler repair bills later 
on are avoided. A great talking point 
in boiler insurance also is the economy 
of coal consumption.” 








DIGEST OF-ACCIDENT LAWS. 


The Service Bureau Committee, De- 
troit, has issued a booklet containing 
insurance laws and insurance depart- 
ment rulings affecting accident and 
health indemnity. R. P. Shorts, of 
Saginaw, Mich., is chairman of this com- 
mittee. 





The 


oS tee Vore } 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 














Georgia Life Insurance Company 
MACON, GEORGIA 
W. E. SMALL e President 


A STRONG CASUALTY COMPANY Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance: 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 
Apply PETER EPES, Agency Manager, Home Office 











CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








The NATIONAL of Detroit 


Pioneer of Accident and 
Health Insurance. 


NATIONAL 
CASUALTY 


UP-TO-DATE POLICIES. 





Salaried positions for high-class men of experience. 








WHAT YOU DESIRE IS COMING TO YOU 


No ‘‘ifs’’ ‘‘ands’’ or ‘‘ buts’’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 





The Employers’ Liability 
Assurance Corporation, Limited — 


The original and leading Liability 
Insurance Company in the World 


LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETOX, United States Manages 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL 
GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 
PLATE GLASS 
fe D T 
Peasonar acciwent POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 














THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
& HI Cc A G oO Resident Manager 


acts 55 JOHN STREET 
F. W. LAWSON 





New York 
General Manager 
Liability, Accident, Elmer A. Lord & Co. 
: 145 Milk St., Boston 
Burglary, Boiler and Resident Managers 


Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 




















THE EASTERN UNDERWRITER February 12, 1914. 


































































THE MUTUAL LIFE 


Insurance Company of New York 
In 1913 


In benefits to policyholders, the ‘Oldest Company in America’’ made a record in its 
71st year never before achieved in life insurance. 


$17,201,730.49 in Dividends 


This was the unparalleled sum refunded to policyholders in 1913—saved from pre- 
miums previously paid by them—while at the close of the year there was set aside from the 
same source the still larger sum of 


$18,078,540.88 for 1914 


To be refunded in like manner during the current year in the form of so-called 
‘‘dividends.’’ Among the remarkable achievements of 1913 should be cited the 


Total Paid Policyholders, $63,757,992.51 


This total, including death claims, endowments, dividends, surrender values, etc., 
was nearly a million and a quarter a week, and exceeded the amount received directly from 
policyholders during the year by $5,271,666.43. Other notable features of the year’s record are 


* 











Insurance in Force .......................... $1,598,466,078.00 
Admitted Assets......0.00......0 0...000000.. 607,057,044.50 
Pew Geeeerwes .............................. 493,043,566.00 
WORE TROOMIO............ccccce. coccesse eee ees 86,749,490.43 
Total Disbursements .... ................. 74,856,679.73 
BALANCE SHEET, DECEMBER 3lst, 1913 
ASSETS. LIABILITIES. 
Ce ey oe Ee ee . $23,548,626.96 Peet ee IIR etd on eases es dewéaenn $493,043,566.00 
RIND, ois as ain deed eae KR Caen 133,873,225.46 ae Ge TAO ob obec coer ico essen F 9,144,309.29 
i CA NS 5215 anew digi area cla ae xvche ont 88,184,039.49 Premiums, Interest and Rents paid in advance... 1,961,349.67 
Re ME EI ge as emia le wien ye} 018% Ore 1,000,000.00 Rensaneemenee RGNRIMOD 44s sc ccs 00s oe cece 549,168.97 
I NIE NOUN 5.ocg hbk ge ihc ba im, © lan a aed hw wl 346,675,670.59 Estimated Taxes, License Fees, etc., payable in 
Interest and Rents due and accrued........... 6,783,813.60 | SOU a ns ahh ch he Mina Ace sie abcess 4 a eae il 656,725.87 
Premiums in course of collection............. 4,217,981.72 Dividends payable in 1914.................. 18,078,540.88 
Cash ($1,899,742.02 at interest)........... ; 2,245,273.23 | Reserve for future Deferred Dividends....... . 72,655,877.60 
Deposited to pay claims............eeeeee0. JEG AS | Comtinpimey TINE 6% se cck cc cccccen cece 10,967,506.22 
WO STII. 8k 6 4 eos sies vewdes $607,057,044.50 | ee SD oo 5504s 0615S0 oe rehome $607,057,044.50 














For Terms to Producing Agents, Address 


GEORGE T. DEXTER 


2nd VICE-PRESIDENT 
34 Nassau Street New York, N. Y. 






















